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N Under Act of March 3. 1879 


Ayres Predicts Business 
Upturn; Underproduction Sales in May 


Is Seen in Current Year 


Points Out That Automotive Industry Is 
5 Per Cent. Below Normal; 


Only 


National 


Manufacturing at 1925 Level 


LEVELAND, June 16.—End of 


the present period of 


slow business is not far away, according to the predic- 
tion of Col. Leonard P. Ayres, vice-president of the Cleve- 
land Trust Company, and nationally known business prog- 


nosticator. 

Col. Ayres backs his prediction 
with definite indications a. on 
known facts. Some of them 

Population of the country is 

,000,000 greater than in 1925, yet 

uction is down to the 1925 
vel National consumption must 
increase. 

The floor of the present decline 
is about as ny By Xe, any in history, 


se the upturn 

Standards of have ad- 
he L... will _com- 

: business 
recovery and  underproduction 
i it We have both in 

combination. 

In his report for the past month, 
Col. Ayres points out that the auto- 
motive industry, while far below 
last year, is but 5 per cent. below 
an average normal. It is the con- 
trast between last year’s abnormal! 
production and this year's nearly 
normal production that has created 
the feeling of depression, he says. 

His conclusions are illustrated in 
a double diagram which is repro- 
duced and explainpd here. He 
says, in detail:— 

“Industrial activity has increased 
during the past month, but the im- 
provement has been mostly sea- 
sonal. Business has held its own 
during May, and it has been better 
than it was during the low months 
of December and March, but it has 
not yet showed enough improve- 
ment to warrant the claim that 
unmistakable upward progress 
under way. 

“The evidence upon which these 
Statements are based is to be found 
in the accompanying diagrams which 


Ls 


show the changing levels of activity 
in six fundamental industries in 
1929 and 1930 

“Each of the six small diagrams 
shows by what per cent. activity 
exceeded the computed normal or 


_(Continued on Page 2) 
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KLEIN COMMENDS 
PLANS UNDER WAY TO 
JUNK UNSAFE CARS 





Special from A. D. N. Washington Bureau 
Washington, June 16.—Opera- 


ble of contributing. to the solu- 
tion of the so-called used-car 
problem and at the same time 
helping to reduce traffic accidents. 
Thus Dr. Julius Klein, assistant 
secretary of commerce, in his week- 


(Continued on page 12) 
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Buick Retail TOTALS FROM SEVEN STATES 
REVEAL INCREASE OF 9.3% 


Aggregate Registrations 48,608, as Compared With 


Detroit, June 16.—Retail deliv- 
eries made by Buick dealers in 
May were more than 2,000 greater 
in number than in May of last 
year, according to figures just an- 
nounced by C. W. Charchill, gen- 
eral sales manager of the Buick 
Motor Company, which show that 
in the month just closed Buick 
delivered 15,603 Buick-Marquette 
units, against 15,483 in May, 1929, 
an increase of 2,120. 
| “Naturally, we are highly pleased 
| with these figures.” said Mr. 
; Churchill in making the announce- 
“When compared with the 
fact that Buick is now selling 30.1 
per cent. of its price class, which 
includes fifteen different makes of 
cars, against 24.6 per cent. a year 
ago, they prove a remarkable index 
as to Buick’s popularity in a mar- 
ket where values are scrutinized 
more carefully than ever before. 

“During the last year Buick has 
| Climbed from sixth to third place in 
number of cars sold. In doing so, 
the three makes of cars it passed 
are all in a lower price class, and 
the two which now surpass it in 
volume are the lowest priced cars 
obtainable.* So far as our own price 
range is concerned, national regis- 
trations prove that more than twice 
as many Buicks are being sold as 
any other make of car in the price 
range.” 


DETROIT CAR PLANTS MARK 
TIME AWAITING NEW MODELS 


By FRED KINGSBURY 


XTROIT, 
been no change in the 


D* 


June 16.—During the past 


week there has 
automobile business over the 


previous seven days, production and sales remaining about 


the same. 

Several of the factories which 
are planning to bring out new 
models in the very near future 
are on a low production basis and 
are more or less marking time in 


order to give dealers throughout 
the world a chance to “clean up” ° 


Ethy] Gasoline Expands; 


Opens New Laboratories. 


NEW YORK, June 16.—Expand-- 
ing its national system of 
testing and research centers to co- 
o te with motorists, oil re- 
finers, and the automotive in- 
dustry, new laboratories, it was 
announced today, have been 
opened at Kansas City, Mo., and 
Tulsa, Okla, by the Ethyl Gaso- 
line Corporation, owned jointly by 
General Motors and the Standard 
Oil Company of New Jersey. 
Motorists used more than 1,650,- 
000,000 gallons of Ethyl gasoline in 
the twelve months ended May 31 
last, refiners’ reports show. 
The new laboratories are linked 
with others at Detroit and New 
Orleans and with a central labora- 
tory at Yonkers, N. Y., from which 


the corporation's fuel testing system 
is directed by Dr. Graham Edgar, 
farmer head of the Department of 


Chemistry in the University of 
Virginia. The Tulsa laboratory is 
strategically pinced for the con- 
venience of refiners and Ethyl gaso- 
line consumers’ throughout the 
Southwest. That at Kansas City 
conducts the work formerly carried 
on at the Omaha laboratory, now 
closed. 

In addition, important changes 
have been made in the research 
section at Detroit to provide facil- 
ities for aiding an increased num- 
ber of automobile manufacturers in 
solving problems of construction. 
These changes include a new en- 
gineering laboratory involving the 
erection of an extra building. 

A leading factor in the expan- 
sion of the Ethyl Corporation is 
the addition, within the last three 


(Continued on page 1%) 


on current models before the an- 
nouncements are made. 

The wise, well financed dealers 
are keeping a good stock of cars 
on hand because they realize pres- 
ent conditions and Keep well in- 
formed on just what the factories 
are doing this year. They know 
that if they have a demand for a 
certain model and they have that 
model on hand they stand a much 
greater chance of making sales. 

It should be remembered that 


(Continued on Page 2) 
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Top Year Ago 


| 


44,482 


Preceding Month 


and 


64,134 in May, 1929 | 


EW YORK, 


\ 


June 16.—Further complete new car regis- 


tration returns from states in widely separated sec- 


‘tions of the country support the earlier indications that 


retail automobile sales in May were greater than in April, 
although still substantially lower than in the corresponding 


Dealers Get 
Shipments of 
Ruxton Cars 


St. Louis, Mo., June 16.—Quan- 
tity production of the new Rux- 
ton front-wheel-drive automobile 
is now under way, with four dis- 
tinct models being turned off the 
assembly line, according to J. E. 
Roberts, vice-president and gen- 
eral manager of the Moon Motor 
Car Company, manufacturer of 
the Raxton. 
Dealer shipments 
been started, Mr 


have already 
Roberts stated, 


'and maximum production should be 
| Treached by the latter part of June. 


Praesent production models include 
a@ roadster, a five-passenger sedan, 
a cabriolet and a sport touring car. 

Coming with the announcement 
of the initial yroduction cars, Mr. 
Roberts also stated that the de- 
mand for Ruxtons had exceeded the 
expectations of the company, and 
that orders on file now will keep 


(C ontinued on page 12) 


* month of last year. 

Sales totals received by the Au- 
tomotive Daily News from seven 
states show aggregate registrations 
of 48,608, as compared with 44,482 
for the same states in the preceding 
month, an increase of 4,126 units, 
equivalent to 93 per cent. The 
seven states are Illinois, Wisconsin, 
Maryland, North Dakota, South 
Carolina, Arkansas and Delaware. 

This total for the seven states com- 
pared with aggregate registrations 
of 64,134 for the same states in May, 
1929, a decline of 15,526 units, or 24.2 
per cent. 

The retail sales peak for new pas- 
senger cars came in April, 1929, but 
apparently has been delayed at least 
one month this year, and perhaps 
two. Reports from some parts of 
the country indicate that June sales 
are running ahead of May. It is 
more likely, however, that May was 
the peak month, and that June will 
see a Slight downturn in line with 
the usual seasonal trend. Beginys 
ning with this month, however, the 
decline from the sales levels of 
1929 are expected to be smaller. 

For the first four months of 
this year the registrations of new 
cars were 25 per cent. below the 
corresponding period of last year. 
The first returns for May indi- 
cate a drop of around 24 per ceat. 
for that month. This would mean 


(Continued on Page 2) 


April Automobile Financing 
Takes Sharp Upward Swing 


By FRANCIS P. 
WP ASHINGTON, June 16.—Auto- 
mobile financing in April 


took a sharp upward swing over 
each of the previous three months, 
athough the volume of business 
did not approach that of April, 
1929, it was disclosed today by 
the latest figures compiled by 
the Department of Commerce. 

Wholesaie financing also showed 
a large increase over March, and 
a gain of epqrevenaiely $10,000,000 
over April of last year. 

The number of motor 
financed during April as reported 
by 455 automobile-financing com- 
panies was 340,555, on which $144,- 
287.879 was advanced as compared 
with 284,919 in which $120,677,635 
was advanced in March and 378,790 
in which $171,931,720 was advanced 
during April, 1929. 

For the first four months of this 
year wholesale financing amounted 
to $274,037,212, as compared with 
$219,.620.785 in the same period of 
last year 

Retail financing of new, used and 
unclassified motor vehicles in the 


vehicles 


same period of this year totaled | 


985,357 units on which $421,781,993 
was advanced, as against 1,026,275 
units on which $476,664,500 was ad- 


| vanced in the first four months of 


1929 


DAILY 


Consistent with the trend for the 
first quarter of this year, there was 
a steady increase in the financing 
of used cars in April as compared 
with a decrease in that for new cars, 
the figures indicate. 

New car financing in _ April 
amounted to 169,175 units, on which 
$92,852,073 was advanced, as com- 
pared with 137,682 units, represent- 
ing $76,527,059 in March and 204,949 
on which $116,811,926 was advanced 
in April, 1929 

Financing of new cars dropped 
from $323,865,349 in the first four 
months of last year to $267,150,799 
in the same period of this year 

On the other hand used car 
financing increased from $130,394,- 
462 in the first four months of 1929 
to $142,729,529 in the corresponding 
months of this year. 

A comparison of the figures show 
that used car installment sales in 
the January-April period of this 
year topped each month of last year 
in the number of units. 

However, while 161,604 units were 


| financed in April for a total of $46,- 


the financing of 154,843 
in April, 1929, represented 
$47,248,843. All of the other three 
comparative months showed in- 
creases in both number of units and 
volume in dollars. 


914,235, 
units 
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AYRES SEES SPEEDY 


(Continued from Page 1) 
s00 per cent. level, or fell below it, 
guring each month of last year, 
and the first five months of 1930, 
after allowance has been made for 


purely seasonal variations. 
“Electric power production was 


nearly 5 per cent, above normal 
last summer and nearly 5 per 
cent. below during recent months. 
It showed no advance in.« May 
after seasonal correction. 

“Freight car loadings reached 


their high point just one year ago, 
and since then have been following 
an irregular downward course, with 
no upturn in evidence as yet. — 

“The production of bituminous 
coa] is making a better showing. It 
did not rise much above normal last 
summer, despite the general busi- 
ness activity. and it declined to an 
exceptional low level in March of 
this year, but it has recovered until 
jt is once more nearly at the normal 
line nee 

“The record of building construc- 
tion. based on contracts awarded, 
js not very reassuring. This basic 
industry was depressed during most 
of last year, but while its activity 


has increased since December the 
trend is not yet clearly upward. 


“Automobile production was run- 
ning at rates far above normal 
during most of last year. It fell 
to an extreme of depression in 
December, and since then has been 
running along at about 5 per cent. 
below normal. 

“Activity in the steel industry was 
high last year, and almost abnor- 
mally so in the summer. Like the 
automobile industry, it is now run- 
ning along below normal, and is not 
showing much tendency to move 
upward, although it advanced 
slightly in May. 

“The larger diagram has been con- 
structed by combining the figures 
for the six smaller ones. It con- 
stitutes a record of the changing 
activities in the most significant 
lines of fundamentally important 
industries. 

“It reflects the rapid decline from 
Jast July to December and the ir- 
regular, sideways movement since 
then, which is marking the course 
@f the bottom of the depression. 
®ince this is about as long a floor 
as there has been in any depression 


|| 
GAINS IN BUSINESS. {| 
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in this country during this century, 
the upturn should not be far away. 

“The chief reason why we may 
be confident of this is that pro- 
duction has declined far more 
sharply than has consumption 
and shortages are in the making. 
The total volume of industrial 
production in this country in the 
first four months of this year was 
almost the same as it was in the 
first third of 1925, according to the 
very carefully compiled figures of 
the Federal Reserve Board. 

“But the population of this coun- 


try is some seven millions greater 
now than it was then, and it is 
about as sure as anything can be 


that national consumption in 1930 
is greater than it was in 1925. 

“The standards of living of the 
American people have advanced 
definitely and considerably in the 
past five years, and we have been 
consuming year by year more in the 
aggregate and more per capita, and 
there are constantly more of us. 

“Probably what happened was 
that as a nation of individuals we 
and our merchants had overbought 
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96¢% STEERING 


Easy Steering is a 


Real Sales Asset 


Steering by Cemmer is avail- 


able for all cars—from the 


smallest and least expensive 


to the largest and most cost- 


ly. And all manufacturers 


who recognize steering ease 


as a sales asset rely on 


Gemmer. 


GEMMER 


MANUFACTURING COMPANY... DETROIT 
World’s Largest Builders of Steering Gears 


SMOOTHER-STEERED when GEMMER-GEARED QUIET 


| and were overstocked last year, but 


we did not realize it because we 
felt so prosperous. 

“We really had excess inventories, 
but they were largely in the pos- 
session of individual families and 
installment buyers, and so they 
did not appear in the statistics. 

“Meanwhile the combined forces 
of underproduction and of abun- 
dant credit at low rates are op- 
erating to remedy conditions and 
to bring about business recovery, 
as they always do at times like 
these. ; 

“Ease of credit facilitates busi- 
ness recovery and underproduction 
compels it. We have both in com- 
bination, and confidence that they 
will be effective in the not distant 
future is fully justified. } 

“All the history of past periods of 
slow business indicates that the end 
of this one is approaching.” 


DETROIT CAR PLANTS — 
MARK TIME AS NEW 
MODEL TIME NEARS 


(Continued from Page 1) 

the factories 2#re not working on 
the same plans they have in pre- 
vious years. Heretofore it has been 
a practice of the manufacturers to 
carry a large inventory of finished 
cars on hand, and at such strategic 
points in Detroit that they could 
be shipped on a moment's notice. 
However, this is all changed. 

Every business man knows it costs 
a great deal of money to carry large 
stocks of any finished products. 
Therefore at the beginning of the 
year motor car manufacturers 
mapped out a plan whereby they 
would carry only a minimum num- 
ber of cars on hand, keeping pro- 
duction down to actual orders from 
dealers. In this way automobile 
makers have been saved thousands 
ef dollars. 

It might be mentioned that it 
was necessary for the makers to do 
something of this sort, and it has 
proven to be a very wise move, and 
a practice that will undoubtedly be- 
come a regular standard at the fac- 
tories. 

The parts business has been 
holding up exceptionally well dur- 
ing the past week, and at some 
points increases have been re- 
ported, both by the automobile 
factories and the independents. 
That the parts business will show 
a gain over 1929 is a foregone con- 
clusion. 

The tire business has been just 
fair in the Detroit area during the 
last week. However, there has been 
a notable increase in sales of used 
tires. This has become quite a. busi- 
ness, especially in this city. so that 
even a considerable number of fill- 
ing stations have taken it up. The 
filling stations which have entered 
the used tire business, of course, 
are not stations operated by the 
large companies. 


A. J. BRANDT ADDS TWO 
ENGINEERS TO STAFF 
Detroit, June 16.—W. E. Schaeifer, 


who has been identified with the 
automotive and allied industries for 


the past twenty years, has joined 
the A. J. Brandt organization 
Mr. Schaeffer has been assigned 


|to the management of the Penin- 
|; Sular Stove Company, which is the 
latest of the enterprises to 
under the general management 
the A. J. Brandt Company. 

John E. Linabury, one of the best 
| known foundry engineers in this 
country, has been appointed man- 
j}ager of the foundry engineering 
| division of the company. 


k 
| 


of 


come ' 


MAY CAR SALES SHOW 


—=_ 


TRUCKING CARGOS IN: 


INCREASE OVER APRIL = BUFFALO AREA SHOW 


(Continued from Page 1) 


a decline of 22 or 23 per cent. 
for the first five months. If the 
decline in the coming months is 
smaller than for the earlier 
months, as expected, the falling 
off in retail sales for the year 
will be cut down substantially 
from what it was in the first 
four or five months. There is a 
real possibility that sales in the 
final quarter of this year may 
equal or surpass the correspond- 
ing period ef 1929, and in that 
case 1930 may finish with a de- 
cline of not more than 15 per 
cent., if as much as that. 

Here are the returns thus far re- 
ceived for May, 1930, as compared 
with the preceding month: 





May April 

eS ree 23 046 22,415 
Wisconsin ...... 14,492 9,571 
Maryland ...... 4,361 5,076 
Ii. EPRMOGE cccccs 1,998 2,446 
S. Carolina ,. 1,917 1,677 
Arkansas 1,883 2,310 
Delaware 911 987 
EE = Vac cose 48,608 44,482 


Thus it is seen that three of the 
seven states, including the two larg- 
est, showed increases over the month 
preceding, with Wisconsin making 
the best showing. 

Following are comparisons of the 
sales in May with the correspond- 
ing month of last year:— 


1930 1929 

Illinois ; 23,046 28.836 
Wisconsin ee 14,492 19,827 
Maryland ese 4.361 5,099 
N. Dakota ..... ° 1,998 3.765 
S. Caroma ..ces 1,917 2.959 
Arkansas eeee 1,883 2,650 
Delaware ....... 911 998 
(i! er 48,608 64,134 
Retail sales of the Ford car con- 
tinued to run at a high level, 
amounting to 19,565 inethe seven 
States, as compared with 18,373 in 
April and 19,625 in May, 1929. Ford 


sales in the first four months of the 
year showed an increase for each 
month over the corresponding 
period of last year. The décline in 
the first seven states from last year 
in May was so slight that it does 
not give a clear indication as to 
whether Ford sales for the month 
were above or below a year ago. 

Following are the registrations in 
the various states, as compared with 
the preceding month:- 


May April 

eee 9,417 9,164 
Wisconsin ...... 5,456 3,756 
Maryland ...... 1.725 2.016 
N. Dakota ...... 827 1,019 
S. Carolina .... 864 779 
Arkansas ....... 902 1.197 
Delaware ....... 374 442 
| ER ree 19,565 18,373 


In two of these states, Dlinois and 
Maryland, were Ford registrations 
in May higher than in the corre- 
sponding month of last year. Fol- 
lowing are the May sales, as com- 
pared with May, 1929: 


1930 1929 

RN i 6 9.417 7,939 
Wisconsin ...... 5.456 5,622 
Maryland ...... 1.725 1,690 
N. Dakota ..... 827 1,399 
S. Carolina ..... 864 1,389 
pO eee 902 1,202 
Delaware ....... 374 384 
bo ee 19,565 19,625 
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___ INCREASE OVER 1929 


Buffalo, N. Y., June 16.—Truck 
and hauling companies in 
greater Buffalo, N. Y., area hand 
approximately 1,000,000 tons of shi 
ping daily, according to Frank 4 
Kulp, president of the Kulp Trange 
portation Lines, Inc., one of thg 
largest motor freight concerns ia 
the East. This total, spread ov 
Buffalo's many transportation nek 
is slightly in excess of the truckin 
cargoes for 1929. Increased cliente] 
and more loads of less weight each 
have offset the loss of business fro 
firms that have failed to use 
many truck loads. 

Intercity trucking routes have re- 
placed many of the local freight 
trains between cities and towns 
within a restricted area of this city. 
These routes, which not so long ago 
concentrated efforts on the moving 
of private household goods from one 
city to another. have developed 
merchandise and commercial busi¢ 
ness to more than offset the decliné 
in the former, presumably caused by 
economic pressure. 

“It is very evident that the late 
spring has retarded trucking activi- 
ties,” said O. J. Glenn, head of the 
Glenn Lines, another large motor 
freight concern. “This, howevef, 
applies primarily to the moving of 
household effects. Things in gen- 
eral point ‘to a season's business of 
highly satisfactory proportions.” 

fransportation analysis has re- 
placed the mania among many firms 
to deliver their shipments in any 
manner, so long as the loads are 
moved, in the opinion of William A, 
Abberger, vice-president of the Kulp 
Lines, in charge of transportation, 

“Many companies havé too many 


trucks,” says Mr. Abberger. “By 
this I mean that fewer vehicles 
could cover efficiently planned 


routes as effectively as the larger 
fleets. Several firms have invited 
us to study their respective trans- 
portation problems. Invariably we 
have discovered that they could do 
the work just as well with a less 
number of trucks. The decrease in 
operating expense from this factor 
alone has solved the immediate 
needs of these companies. 

“Some of these firms have abane 
doned private lines and have en- 
gaged truck transportation service, 
thus effecting necessary savings in 
their deliveries. And it has also 
meant increased business for truck 
transportation firms equipped to 
handle this type of business. More 
business all around to take care of 
the effects of a general slump in 
business. 

“Another thing, instead of trading 
in full carloads as in former year 
many concerns have purch 
merchandise in less than full car 
lots and this has gone a long way in 
furnishing additional business to 
the truck transportation systems. 

“Our records show tonnage totals 
greater than the mark for 1929. This 
is because we have gone out after 
the small load business. We have 
kept our trucks and trailers on the 
nighways and busy’ equipment 
means larger income.” 


SWAN CARBURETOR PATENT 
JUDGMENT IS AFFIRMED 
Cincinnati, June 16.—Judgment of 
the District Court of Northern Dis- 
trict of Ohio, awarding $94,218 to 
the Swan Carburetor Company for 
patent infringement by General 
Motors Corporation has been af= 
firmed in the District Court of Ap- 
peals at Cincinnati. 


The suit involved an automobile 
intake manifold patent held by 
| Swan Carburetor, which was held 


to be infringed by General! Motors, 


ALBERS CO. REPORTS GOOD 
'NEW AND USED CAR SALES 


Carthage, Cincinnati, Ohio, June 
16—J. H. Albers, Jr.. Company 
Chrysler new and used car dealer 


here, reports that during the months 
of March, April and May it has 
delivered approximately a car a day, 

The company is among the lead- 
ers in the Treasure Hunt which is 
now taking place among Chrysler 
dealers of all classes. 





LISTS OF FLEET OWNERS 


1,000 OWNING 100 OR MORE 
17,000 OWNING 10 OR MORE 
3,300 BUS FLEET OPERATORS 
Showing in almost every case the 
names of the men who contro] 
or influence the automotive pur- 
chasing policies. 

Separate lists for larger cities, 
Fleet Owner List Co., 1817 B’way, N. Y¥. 


| 
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Used Cars 
at $39.29 


Odd-Priced Sale 


Helps to Dispose of 
Better Grade of 
Stock Carried by 
San Antonio Car 
Dealer 


By B. C. REBER 
For several years the Winerich 
Motor Sales Company of San 

Antonio, Tex., has been promot- 
ing sensational] used car sales, one 
of the dominating features of 
these sales being the prices at 
which the cars are sold. This 
year cars were offered at two 
prices, $39.29 and $68.88. These 
were the two leaders, and other 
cars taken in on trade-ins were 
offered at reductions ranging from 
$600 down. -F. A. Lapham, man- 
ager of the used car department 
of this firm, tells how it is done: 

“Each year we get together those 
cars that have proven slow movers,” 
Mr. Lapham explained, “and con- 
duct a real used car sale. We gen- 
erally have two prices at which cars 
are otfered, one being below $50 and 
the other below $100. These are 
for leaders, but we have a good 
number of cars in each price class, 
so that no misrepresentation will be 
shown. 

“This year we are offering cars 
at $39.29 and $68.88. There is no 
Special significance in these prices, 
except to make them as unusual as 

ssible. We have approximately 
welve cars in each of the prices for 


sale, and, in addition, have our reg- | 


ular stock of used cars, which are 
offered at reductions. 

“The plan is to get people into 
the store. Our experience has 
shown that a certain amount of 
pride enters into the purchase of 
a car, and that the majority of 
those who come down here to buy 
one of these cheap cars go out 
with a car selling at $350 or more. 
We show them how easy it is to 
buy a car cost a littk more, 
and have no trouble in making a 
good sale. 

“These sales continue for about a 
month, although our sales efforts 
and advertising will be for a week. 
During the first week of the sale we 
will sell approximately seventy-five 
automobiles. And during the month 
our sales will total between 175 and 
200. The majority of these will be 
at good prices. 

“The cars that are sold special 
are cars we are glad to get out of 
the shop. Some of them have been 
taken in at $25 and others at $50. 
We do not try to make a profit on 
them, but we do make a good con- 
nection through the sales. We have 
found that 60 per cent. of those 
who buy these low-priced cars will 
be back in ninety days buying a car 
of greater value. 

“In addition to this we get a good 
list of prospective customers, the 
majority of whom will buy in the 
mear future. The people who come 
in to look at these cars are active- 
ly interested in the purchase of an 
automobile, and by securing their 
Mame and address we have time 
to look them up and canvass them 
later on for the purchase of a good 
car. 

“We will have around 400 people 
visiting our showrooms during the 
sale. All register before leaving. 
and out of this number more than 
half will become ultimate custom-, 
ers. Once a man owns a car he 
is constantly in the market for 
something a little better. The more 
he drives it, and the more he talks 
with other car owners, the more 
he becomes interested in something 
a little better. And if a careful 
follow-up is made the business will 
be attained. 

“On each car sold, regardless of 
price, the purchaser has a five- 
day driving privilege. If after 
five days he is not satisfied with 
the car he can bring it back, and 
full purchase price will be al- 
aed on another car. Many 
buyers take advantage of this 
offer, coming in within a few 
days to buy something better. 
“We have found this plan a very 
zood one for stimulating business 
No misrepresentation is practiced 
Every car is in good condition, and 
somplete satisfaction is assured the 

customer through the five-day driv- 
ing privilege. 

“We get a large number into the 
store, 90 per cent. of whom will buy 
within ninety days. We sell a large 
number of cars and create a pros- | 
pective list for the future. We have | 
used this plan for several years, and | 
in each instance it has proved very! 
satisfactory.” 
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'o) THAT'S ALL 
> 


i Ne More te Pay—Many Makes 
»¢ 


* Selling Out All Used Automobiles 


: A REAL SLAUGHTER 
# THEY MUST be SOLD 








“sts promptly Saturday, May 10th, 8 a m. 


This sale will continue every day and night 


2 ey “ve sold. y one car to each customer. This will protect you. If the weather 
Mw oe are Ke car and call for it later. All our cars are inside out of the weather 
rd in Wena ee ae ~mather beaten cars in our stock—you can select your car here 

¢ - =e). When we run a sale, every one knows it's a real 


na regardless of the weate. 
bd sale, and they buy with contia. 


> MAKES, Many MODELS, all won. 


"TIS NO SECn. 


b4 We have on hand many cars and we are loaded and insteas _ 
»4 usual price, we are going to slaughter the prices and sell them ow 
> loss to do this as we think it’s the only sensible thing to do. 


for your approval fine late model closed cars 





—— 


+} Cars worth $1600, now 
+ Cars worth 1000, now 
>< Cars worth 800, now 





+ Cars worth 600, now . 
> Cars worth 300, now 
* Cars worth 250 and under.. 


D4 Honestly represented to you, certified care. 


p¢ backed by « denler who has served you here m Sea 
» Stedebaber's nationally advertised pledge. We protect you im every way 


We pay neo outside promoter, YOU SAVE 


> > Sale. 


Included im ~ 
Now is your chance to trade m 
late model “6” of “8”-cylinder closed car at a bargain. 

>¢ 1927, 1928, 1979 and 1930 Model Studebakers, Buicks, Chryslers, Nashes, 
»4 Willys-Knights, Whippets, Packards, Chevrolets, Fords, Etc. 


> 

P 5 Days $ 
| Driving Trial 

S4 on All Cars 

4 
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*- eale you will find cars wosth $300 te $400. Many 


~NSWER 


™ holding them for the 
ing to take our 

“= we have 
=* 


—— 
That's All 
“No More 
to Pay” 

Many Makes 
Closed Cars 

in This Group 


~ $1100 to $1350 


re 600 to 800 

ic eduatd aes 400 to 600 
300 to 400 

100 to 250 


You would be surprised 


New lacquered paint, new tires, fine mechanical condition 


Antenie for ever twenty-five yours — aleo by 


This ie strictly a Wimerich 


4 $25.00 Secures Your Choice 
> 





YOUR OLD CAR IN TRADE 





rs PAYMENTS TO FIT EVERYONE'S POCKETBOOK AND EARNINGS 
WINERICH FINANCE PLAN COSTS YOU LESS 


rs WINERICH MOTOR SALES COMPANY 


301 Broadway 
4 OPEN SUNDAYS 
x 





“STUDEBAKER AND ERSKINE DISTRIBUORS” 
San Antonio, Texas 
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OPEN NIGHTS 9 P. M. 
? Sale Starts Promptly Saturday at 8:00 A. M, MAY 10th, 1930 


| BUY an AUTOMOBILE 


Tel. Cr. 1425 


OPEN NIGHTS 9 P.M 
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[. Plant Extension _—‘| 
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Rochester, N. Y., June 16.—The 
Atlantic Refining Company has pur- 
chased the bulk distributing plant 


and storage ‘farm of the Tarzan Oil) 


Company here, and has plans under 


way to spend $500,000 for improve- | 


ments, additional storage facilities, 
and the construction of eight new 
retail filling stations. Contracts for 
the latter have been awarded and 
are expected to be in operation early 
in August. E. R. Coxe, Jr., has been 
appointed district manager, with 
headquarters in this city. 


Olean, N, Y., June 16.—Construc- 
tion work is nearing completion by 
the Harding Construction Company 
of Buffalo on the erection of the 
first unit of a new plant here for 
the Olean Metal Cabinet Works, 
Inc., recently organized with a 
capital of $500,000. The new plant 
will cost $100,000, exclusive of ma- 
chinery and equipment, and is ex- 
pected to go into production of 
metal cabinets and interior auto- 
mobile trim early in July, accord- 
ing to R. G. Bullock, general man- 
ager. 


Canton, O., June 16.—A domble 
building, to be used as a cone hard- 
ening building, is planned by the 
Timken Roller Bearing Company 
According to plans the structure will 
be 120 feet wide and 154 feet deep, 
and will replace one of the old bear- 
ing buildings now in use. It is to 
be constructed of steel and iron and 
will be of one story, and of mill 
type _ construction. Approximately 
$100,000 will be involved in the ex- 
penditure, it has been announced. 


Chicago, June 16.—The Fredericks 
Armature Corporation, established 
in 1917, has moved into its new 
general offices and factory here. In 
the quarters located at 1315-25 
South Wabash Ave. are found the 
latest methods and machinery used 
to produce Fredericks service arma- 
tures, generators and field coils. 
Announcement is also made that 
the Fredericks Armature Corpora- 
tion has purchased the business and 
factory of R. W. Lee Company. lo- 
cated at Portland, Ore. The plant 
will be continued as a Fredericks 
factory, under the direction of 


Leonard Mervis, with George Laut-| ? 


man, formerly with R. W. Lee, as 


branch manager. 














IN THE ACCESSORY 
AND SERVICE FIELD ; 
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Newark, N. J., June 16.—Monthly 
compensation on retirement at the 
age of 65 years has been arranged 
by the Westinghouse Lamp Com- 
pany for all of its employees, involv- 
ing workers at plants in Bloomfield, 
Belleville, Trenton and Milwaukee, 
and various sales offices. This was 
announced today by Walter Carey. 
president of the company. The com- 
pensation has been arranged on a 
special annuity plan, payments to 
be gauged in accordance’ with 
length of service of employees upon 
retirement and salaries paid while 
employed. Employes must be on the 
roll of the company one year before 
they become eligible. 


Springfield, Mass. June 16. 
American Bosch Magneto Corpora- 
tion reports that it is having a good, 
its automotive lines of} 
production, and is due to increase | 
operations on radio equipment! 
soon. While the Van Norman Ma- 
chine Tool Company has slackened 
operations, owing to the quiet 
market for machine tools, it is 
busy in its automotive equipment 
department. At the Bosch Machine 
Tool Company business is showing 
improvement, with new orders for | 
automotive equipment coming in| 
that will accelerate operations. 


Chicago, June 16.—A new store 
will be established here by the Fire- 
stone Tire and Rubber Company 
through leasing the two-story build- 
ing at 613-19 North Ogden Ave. for 
ten years. The terms call for an: 
annual rental of $3,180, and the 
Firestone Company also has an op- 
tion to purchase the property for 
$40,000 at any time within the ten- 
vear period. 


Niagara Falls, N. Y., June 16— 
Albert Amacher has established the 
Amacher Service Station in modern 
quarters at 409 First St., specializing 
in Studebaker service. Included in 
the equipment of the new plant are 
facilities for washing, greasing, pol- 
ishing and lubricating. A section 
devoted to automotive accessories | 
has also been provided. } 
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of no other manufac- 
turer fairer to deal 
with or more consid- 
erate of the best in- 
terests of Dealers 


and customers. 


—Ellingson Mercantile Co. 
Big Timber, Mont. 


Write or wire for 
franchise details 





WILLYS-OVERLAND., Inc. 
TOLEDO, OHIO 
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WILLYS-OVERLAND SALES CO., LTD., TORONTO, CAN. 
I 








SMOOTH 


SMOOTH 
» QUIET 
SPRING 
ACTION 
IS KEPT 
THIS WAY 


ray 
SPRINGS have always needed this 


Only constant, even lubri- 





protection. 
cation keeps them quiet—resilient— 
have never had LASTING 


lubrication before. 


and they 


Springs 
have 
They 
Mud, 
| water, and dirt can never get at them, 


can have it 
this 


But they 
protected by 
| sealed-in constant 


now. 
new armor 
lubrication. 


| can’t stiffen, rust, nor squeak. 


Steel 
have already been adopted as stand- 


Anderson-Ajax Spring-Covers 


ard equipment by ten manufacturers 


on twenty-four models. These include 
Cadillac V-16, Studebaker President 
Eight, Nash Twin Ignition 8, Nash 
Twin Ignition 6, all models of Peer- 


| less, the Studebaker Buckingham Fu- 
neral car, the Studebaker Providence 
Ambulance and others. Anderson Man- 
| ufacturing Company, 155 Sidney Street, 


Cambridge, Massachusetts. 


| Distributed to automobile manufac 
| turers from the factory at Cambridge, 
Mass. Detroit Office, Mr. George H, 


Hunt, 2-244 General Motors Building, 
ANDERSON 
Ajax Steel 


SPRING-COVERS 


Fully Protected By Patents 
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a Fake Ford Stocks 


- is inevitable that greatness breeds imitation and even 
more unpleasant attempts to capitalize some one else’s 
success. In this country the name Ford in connection with 
automobiles stands for tremendous solidity and handsome 
profits. It was inevitable that dishonest financial operators 
should try to use the Ford name to their own advantage. 

The Better Business Bureau of Detroit has just issued 
a warning against fraudulent brokers and promoters who 
are offering stock in Ford’s subsidiary companies in foreign 
countries. Some of these crooked companies offer Ford 
stocks on partial] payment plans. The trusting investor pays 
and pays and pays and then just before the final payment, 
when the stock must be delivered, the “broker” quietly folds 
his tent and departs. 

This newspaper wants to warn its readers that if they 
desire to purchase stock, particularly on the partial payment 
plan, they should be absolutely certain that they are dealing 
with a reliable concern. A visit to the bank will very quickly 
disclose whether a concern from which one intends to enter 
jnto a contract of this kind is trustworthy and financially 
able to carry out its part of the contract. 


Territory 
O 


NE of the troublesome factors in the relationship 
between factory and dealer has been the question of 

territory. On the factory side the situation resolves itself 
into the fact that all the manufacturer has is a product and 
territories. Naturally enough every manufacturer thinks 
his product is top notch and his tendency is to want the 
territories that he is able to assign to dealers to be intensively 
cultivated. Obviously enough such a condition sometimes 
induces manufacturers to cut down territories below the area 
or population from which the dealer can hope to get an 
adequate return. 

On the other side of the picture the dealer feels rightly 
enough that he must be allowed a territory, an area, popula- 
tion and buying power, adequate to permit him to sell his 
quota of vehicles on an economically sound basis. 

As a matter of fact, the problem of territory ought to 
be one of the easiest factors in the relationship between fac- 
tory and dealer to put on a definite and scientific basis. The 
factors that enter into the size of territory, area, population 
and wealth can be definitely determined, and the number of 
cars in any given price class that can be profitably sold to 
such territory can be accurately plotted. 


Commercial Drivers 
a the field of commercial motor transportation one of the 
real problems is the maintenance of a supply of efficient 
drivers. Companies operating large fieets of commercial 
vehicles recognize this by the elaborate systems of driver 
training and schooling that they have evolved. 

In the operation of motor trucks, drivers exercise a very 
definite influence on the profit and loss account. Careless- 
ness in operation and in maintenance can spell the difference 
between debit or profit on operations. For the large opera- 
tors of truck fleets, the problem is not so difficult because 
they can afford to spend money in maintaining an efficient 
-corps of drivers. The small operator has a very different 
proposition on his hands, and he must in many cases take 
what happens to come along in the way of drivers. 

In the motor bus field, this problem is even more diffi- 
cult. In addition to the qualities of carefulness in driving, 
economy and the other factors that the truck driver should 


350 Hudson St., 


have, the bus driver must be temperamentally fitted to deal | 


with the traveling public. An impertinent driver may be 
an excellent operator, but he is a definite liability to his em- 
ployer, nevertheless. In this field driver training is being 
more and more widely used. In time we shall have a floating 


situation at present is far from ideal. 


Here and There in the Trade Headlines— 


By HacConachia. 
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Mayee THE PuBLic / 
WILL WAKE-UP Now. 


HEnty Foro Wasa yew 
FOR SOME OF CHINAS 
“VOTENTIAL BUSINESS — 
BUT HAS CHINA ENOUGH 
YEN © @''6: ? 





A ToPreD DRIVE 
DOESNT MEAN A 

TAING. 115 THE 
SECOND SHOT TAAT— 
COUNTS? 








Ask Us To Tell You— 





| presenting this service department, The Automotive Daily News is 
actuated by the desire to help its readers solve their problems, whether 


these are merchandising, technical or in the field of general automotive 
information. We shall be glad to have our readers ask us any questions 
pertaining to the automotive field. 

In some instances readers may desire information which will require 
an expenditure of money to secure, and in such cases we shall be glad to 
get the desired data at the least possible cost, or we shall inform our 
readers where they may obtain it most economically and expeditiously. 

In cases where the reader desires an immediate reply, we would sug- 
gest that he inclose a self-addressed and stamped envelope. Other in- 
quiries will be printed in the paver from day to day in the order in which 


tbey are received. 
Automotive Daily News: Permit 
me to extend to the editorial staff of 
‘ur paper my compliments for the 
three items on the editorial page 
of your issue of June 11. 


It is extremely difficult to say 
which of these three items is the 
most important. It would be hard 
to say whether the editorial com- 
menting of the remarks of Richard 
H. Grant, vice-president of General 
Motors, is the key note to the pres- 
ent situation, whether the splendid 
article by Charles Vane of the N. A. 
D. A. is more important or whether 
your timely editorial on the sales 
of the past four months should be 
studied by the dealer in order to 
change the mental attitude of those 
engaged in selling automobiles. 

First we find two men expressing 
themselves in almost sermon-like 
terms which every dealer should 
heed. Vane’s article is an editorial 
in itself. The dealer who neglects 
the service end of the business cuts 
off his own nose to spite himself. 
Mr. Grant with his wonderful ex- 
perience as a sales leader and stu- 
dent knows what he is talking about, 
for in his wonderful organization he 
has the dealer whose ambition is to 
make a sales record for the pur- 
pose of flaunting that record in the 
eyes of competition in the public 
press only to wake up and find that. 
his financia] statement reveals the 
fact that he has made very little 
money. He also has the careful op- 
erator, the student of transporta- 
tion necessities, who is climbing 
slowly but surely to the top with a 
bank balance which is not pulling 


him down. This latter dealer in- 
dulges in no dramatics. He gets his 
publicity through the officials at 


the bank, who when asked about 
this particular dealer say, “Well, we 


wish we had more business men like | 
follows , 


|}him.” This type of dealer 
| the thoughts expressed in the last 
| paragraph of your editorial. 
Grant’s remarks were of course in- 


dealer and plead for sounder busi- 


!He had a wonderful business, 


Mr. , 
| jing a place of business for their 
‘onan . ere -_ ois rehic ‘ : | tended to criticize the methods of}+Pierce-Arrow account looked over 
supply of satisfactory commercial vehicle operators, but the | the Senhieanal am. maumnee tome ot 


ness methods to build up the cash 
balance which means sound and 
stable dealers, and I am glad to note 
the alertness of your editorial writer 
to make a sermon out of Mr. Grant's 
timely statement. 


Charles Vane hits the service situ- 
ation on the head. I don’t want 
to waste space on the parts situa- 
tion, as I believe the manufacturers | 
already have plans to take care 
of that situation, but Vane with his 
eyes open and ears to the ground 
offers the strongest and best crity 
icism that has yet appeared when 
he calls attention to the outsider 
coming in with his super-service 
stations, attractive gas and oil fill- 
ing stations and taking away from 
the dealer profits which the dealer 
should have had. Now these out- 
siders are stocking their stations 
with tires, batteries and accessories 
and what not, and way goes that 
billion dollars which Vane talks of. 

Vane’s comments on the jewelry 
store are 100 per cent. correct. Get 
the biggest and _ showiest place 
on the avenue, seems to be the idea 
with some dealers. I recall a num- 
ber of years ago a dealer opening 
up in Toledo with just four blank 
walls. In what would have ordi- 
narily been a showroom, and which 
was spaced off with some inexpen- 
Sive wall board, he had a sign 
painted which read: “We sell trans- 
portation and service. We do not 
expect our owners or future buyers 
to pay for rugs, ferns or plate glass 
windows. Ask about our service, 
we SELL it and sell it for cash.” 
and 
except for his untimely end, due to 
illness, he had the right idea. His 
overhead was low and his bank bal- 
ance was much healthier than he 
was. 

No better example can be pointed 
out to the dealers of the country 
than the experience of Sam Miles 
and Harry Garden, who when seek- 


the $5,000 per month show palaces | 
on Broadway, passed up the high! 


rent zone and settled down on 4 
side street with low rent and all 
that goes with it, and kept on going 
while all the men, with only two ex- 
ceptions, who used the methods Mr, 
Grant comments on, spent millions 
on Broadway for signs, rugs, fern 

Plate glass. and passed out of th 

picture. Miles and Garden used ié 
laugh when hi 
Broadway. 

And then comes your editoria] on 
Four Months Sales. The dealer 
who reads this editorial will not get 
discouraged. He will put his own 
and the nose of every man in his 
organization on the grindstone and 
have sales meetings in the morning 
at 7 o'clock instead of 830. It is 
said that salesmen are quitting their 
automobile selling jobs. Wel). put 
a smal] grindstone in the pocket of 
every salesman after a real sales 
opportunity talk by the dealer or 
some one competent to talk, and 
results will follow. What we need 
is more asking for the order or ask 
them to buy, plus a follow through 


the spellbinders 


on Vane’s service ideas and a lot 
of dealers will weather the 1930 
storm and get into smooth water 
for 1931. 

It’s too bad every dealer. every 
salesman. every service man and 


service manager in the country can’t 
have a copy of the three articles 
inspired by Grant, Vane and vour 
editoria] writer pasted in his hat 
for the balance of this year. 
E. M. LUBECK, 
Dealers’ Service Bureau, Chicago, 





COMING EVENTS 








JUNE 
23-26—San Francisco, Cal. Meeting Amere 
ican Electric Railway Association. 
23-23—Atlantie City, N. J. American So- 
ciety for Testing Materials annuad 
meeting at Chalfonte-Haddon Halk 
26-28—White Sulphur Springs, W. Va, 
Stee) Founders Society summer 
convention. 
29-July 13—Posen, Poland. Internationa) 
Motor and Transport Show 
AUGUST 
26-28—Chicage, Ill Society of Automo= 
tive Engineers aeronautic meeting 
in conjunction with Nations! Air 
Races 


SEPTEMBER 


22.26—Chicago, Il. American Society for 
Siee] Treating meeting at Steveng 


Hotel 
29-Oct. 4—Pittsburgh, Pa. Nationa! Safety 
Council Annual Safety Congress. 


OCTOBER 


2-12—Paris, France. Automobile Salon, 

6-11—Washington, D. C, Sixth Internae 
tional Road Congress. 

6-11—Wasbington, D. C. American Road« 
builders’ Association Convention, 

&- 9—Detroit, Mich. Society of Automo- 
tive Engineers production meeting 
at Book-Cadillac Hotel. 

22-24—Pittsburgh, Pa. Society of Avtome 
tive Engineers’ transportation meet. 
ing. 
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An Advertising Card That Wasn t Quickly Thrown Aside 


Chevrolet Dealer in 
Denver Sent Recipe 
for Nut Cake Print- 
ed on His Direct 
Mail to Attract At- 
tention of House- 
wife. 


By IRA R. ALEXANDER 
INER CHEVROLET, INC., 5th 
. and Broadway, Denver, Col., de- 
parted from the usual in direct mail 
advertising recently and as a result 
t some good publicity. The firm 
fen out a card through the mails 
the housewives of its selling dis- 
trict. The Viner company, which 
is headed by Bill Viner, wanted the 
rds to have just as much atten- 
ion paid to them as possible. He 
did not want them to be glanced at 


&@nd then thrown into the waste 
aper basket. The novel twist given 
he advertising accomplished the 


desired result 

On the card, aside from the ad- 
ertising message featuring the 
irm and the Chevrolet automobile, 
as a recipe telling how to make 
ut cake. This. of course, drew the 
ttention of the housewife receiv- 
1g the card. She was interested in 
1t 


ne recipe and decided to try 


Sometime in the future. Thus, the 
fard was filed away in the cook 
book for future reference. The card 


thereby gained much more publicity 
than had it been sent out without 
the cake recipe printed on it. 

» . . 


HE card was printed in two col- 

ors—black and green—on a good 
quality white cardboard. It was 5 
by 7 inches in size. The message 
said: 
“Vince Chevrolet, Inc. Authorized 
Chevrolet Dealers. When in the 
market for a new Chevrolet or a 
good used car. backed with a 
guarantee that counts, see us. The 
finest used cars in Denver.” 

Down in the lower right hand 
corner was a line drawing showing 

family in a Chevrolet out in the 
ountry enjoying a ride in the open. 

In a majority of cases the card 
was brought to the attention of the 
housewife at least twice. She read 
it on receiving it from the postman 
and again when she took it from 
the cook book to make the cake. 

The card gave the Viner firm 
some good advertising, and it will 
work just as well for any other firm 
engaged in the same line of busi- 
ness. The same idea might very 
well be carried out with a series of 


cards. Different recipes could be 
inted on the cards in the series. 
e cards could tell of different 


phases of the firm’s business and 
Should be sent out at least a week 


apart Then picnic menus, places 
to motor to and enjoy a picnic 
lunch and the like could be made 


a part of this type of advertising. 

The cost of the advertising is not 
great. The total expense consists of 
the cost of printing the cards and 
the postage for mailing. 


BREWER APPOINTED BY 
CHEVROLET AT DALLAS 


San Antonio, Tex., June 16.—S. J. 
Brewer has been appointed regional 
used car manager of the Chevrolet 
Motor Company, Southwest district. 
according to Felix Doran, Jr., re- 
gional sales manager. He has been 
with the Chevrolet organization six 
years, working in Kansas City and 
Memphis. He will have his head- 
quarters in Dallas 


C. N. KESSLER OPENS FORD 
DEALERSHIP IN DAVENPORT 
Davenport, Ia., June 16.—Charles 
N. Kessler, formerly of Moline, IIl., 
has been appointed Ford dealer in 
this city with sales and _ service 
‘rooms at 418 Main St. This loca- 
tion is temporary, Mr. Kessler an- 
nounced, and he expects later to 
secure more adequate quarters for 
display of the Ford line of cars and 
trucks. It is the second Ford dealer- 
ship in this city. Mr. Kessler, for- 
merly with the General Motors Cor- 
poration, has been engaged in the 
automotive field in the tri-cities the 
past ten a years. 
CHEVROLET DEALERS AT 
DISTRIBUTOR’S LUNCHEON 
Trenton, N. J., June 16—Associate 
dealers were guests of the Chevrolet 
Motor Company of Philadelphia at 
a luncheon gathering yesterday at 
Hotel Hildebrecht here. Statements 
made by the speakers at the gather- 
ing were to the effect that sales are 
very satisfactory. W. E. L. Sutton 
was in charge of the meeting. Sev- 
eral officials from Philadelphia 
spoke at the meeting. 


Active Ford Truck Sales 


Reported in Philadelphia 


HILADELPHIA, June 16.—Ac- 
tive selling of the new Model 

AA Ford trucks characterized the 

past week, heralded as “Open 

House Week,” at the Ford plant 
here, at Broad Street and Lehigh 
Avenue. 

Throngs of visitors came from 
Philadelphia and nearby points, as 
well as out in the state, to see the 
exhibits on the second floor, which 
displayed to advantage the adapta- 


bility of the Ford truck to uses 
in a number of widely different 
fields. these showings’ including 


chassis equipped with standard bod- 
ies and with bodies by well-known 
makers. produced for many special 
purposes. They embraced standard 
stake. panel, platform, gravity and 


— 





Personal Briefs 





Boston, Mass., June 16.—Boston- 
Whippet-Knight Corporation an- 
nounces the appointment of Irving 
G. Clark as general sales directé6r, 
in charge of retail operations. He 


has worked up through the ranks 

of automobile merchandising from 

salesman to sales director. 
Richmond, Va., June 16.— The 


Oakland Motor ‘Car Company has 
appointed W. R. Huber manager of 
the Washington zone office: The 
new Washington zone comprises 
the states of Virginia, Maryland, 
Delaware and part of West Vir- 
ginia. In this territory there are 
more than 100 dealers. 


Atlanta, Ga., June 10.—I. W. Walls, 
regional manager for the Oakland 
Motor Car Company, has just an- 
nounced the appointment of T. K. 
Johnson as regional organization 
manager for the Southeastern re- 
gional offices. The latter has had 
over ten years’ experience in whole- 
sale and retail automotive merchan- 
dising in the Southeast. 


Milwaukee, Wis., June 16.—C. W. 
Kirby, formerly in charge of the 
Hoppe Motor Company’s used car 
department, has been named retail 
sales manager for the concern. His 
associations in the past include the 
Jordan Buick Company, Weber Mo- 
tor Car Company and Jonas-Cadil- 
lac Company. 


N. J., June 16.—Ralph 
Mulford. formerly associated with 
the Mulford Massoline Motor Com- 
pany. Hudson and Essex dealer of 
Jersey City. has formed a company 
known as the Mulford Engineering 
Corporation. with headquarters at 
Sea Bright. Mulford, for mgre than 
fifteen vears a factor in the auto- 
mobile racing business throughout 
the United States, drove many 
makes of cars on various tracks. He 
holds many track records, as well as 
for transcontinental trips. 


Jersey City, 


Omaha, Neb., June 16.—Henry J 
Shorter. assistant general manager | 
of Durant Motor Company, was here | 
recently visiting the J. M. Opper| 
Motor Company, local Durant dis- 
tributor, and looking over condi- 
tions. He expressed satisfaction at 
the crop of prospects and said that 
everything he has seen “indicates 
the fundamental soundness of con- 


ditions throughout the entire | 
Omaha territory. 

Memphis, Tenn., June 16.—W. A.| 
Skillern has been named used car | 


manager of the Bluff City Buick 


Company. He has been with the 
firm eight years as head of the 
parts department, | 
| 

Atlanta, Ga., June 16.—P F 
L'Engle, who has been identified 
with various General Motors units | 
manager for the Oakland Motor | 
Car Company, with headquarters | 
here. 
Buffalo, June 16—-Maurice G.| 
Field, former Stutz distributor at 


Buffalo. has accepted appointment 
as manager of the Lincoln division 
of the Louis Engél Motor Car Com- 
pany, district Ford and Lincoln dis- | 
tributors. 


Ga., June 16.—J. H 
been appointed retail 
of W. A. Christ & 
Co., newly appointed distrib- 
utor for Willys, Willys-Knight and 
Whippet cars in this territory. Mr 
Prater has been connected with the 
Willys-Overland factory for a num- 
ber of years. 


“Atlanta, 
Prater has 
sales manager 


/is simple to install. 


hand-power dump, dry-ice and other 
bodies; two and four wheel trailers; 
bus bodies and six and ten wheel 
trucks. 

Among the most interesting ex- 
hibits were Ford trucks recently de- 


signed for a nmumber of local 
merchants, manufacturers and con- 
tractors, including an _ open-top: 


high ice body, a panel delivery, a 
high-lift coal truck with power 
take-off, a special grocery body, an 
oil tank truck and 4q_é«<street 
sweeper. Some models were shown 
loaded with the types of merchan- 
dise for which they were designed. 
Several equipment manufacturers 


whose products were included in the, 


representatives in at- 
There was also a Ford 
industrial. motor on exhibition and 
a cutaway l1'e-ton truck chassis, 
showing the new features. 

The exhibit was open daily from 
9 a.m. to 10p.m. The first floor 
was devoted to an exhibit of Lincoln 
motor cars and parts-delivery. The 
other eight floors are given over 
to the assembly of Ford trucks, to 
dealer service stock and to office 
purposes. The seventh floor houses 
the assembly line in operation, and 
this drew much interest. The sec- 


array had 
tendance. 


ond floor exhibit will be a perma- 
nent one. 
Local Ford dealers report fair 


activity for the week, but hard rains 
on two days are believed to have 
had a depressing effect on sales out- 
side of truck units. Used cars, 
especially the lower-priced ones and 
those offered “as is,” sold rather 
well on the days it was not rain- 
ing. There was some improvement 
over the previous week in Ford pas- 
senger car sales outside of the met- 
ropolitan area, but this betterment 
was slight. 
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Dealer Activities 








_ Newark, N. J., June 16.—The De 
Cozen Motor Car Company, Chrys- 
ler distributor, has moved its new 
car salesroom, 
|} tion to 1226 Broad St. The old 
location, 970 Broad St., will be re- 
tained for the used car department. 


Nashville, Tenn., June 16 (UTPS). 

-The Nashville Auburn Company, 
2110 West End Ave., here, has re- 
ceived its first shipment of boats 
from the Horace E. Dodge Boat and 
Plane Corporation and placed them 
On display in the shop windows and 
in demonstration service at the foot 
of 6th Street on Cumberland River. 


Toledo, O., June 16.—Dealer’s con- 
tract for this district has been grant- 
ed H. W. Lancashire, 1402 Madison 
Ave., by the American Austin Car 
Company. Lancashire will handle 
only the retail sales. 


Westbury, Conn., June 16.—Moe's 
Used Car and Parts Company, East 


parts and service sta- | 


Farm Street, has opened a new used | 
car department at East Main and 
Cherry Streets. 

Lincoln, Neb., June 16.—Following 
the announcement that the Buick 
Motor Company had recently pur- 


chased the wholesale and retail car 
business from the Nebraska Buick 
Auto Company, comes the announce- 
ment of the appointment of a new 
Buick dealer for Lincoln and Lan- 
caster county. The new dealer will 
be known as the Lincoln Buick 
Automobile Company, which will be 
owned and operated by Fred S. 
Sidles, who for nine years has 
been operating the retail department 
of the Nebraska Buick Auto Com- 
pany. Mr. Sidles has just signed a 
contract with the new branch of 
the Buick Motor Company for the 





BOSCH 
RADIO 





Bosch 


home 


Hk famous 
Radio 
now has a counterpart in 
Bosch Motor Car Radio. 


It is a screen-grid tube 


for the 


receiver—four are used 


with one power tube. 
Built by engineers expert 
in both Radio and Auto- 
motive fields, Bosch Mlo- 
tor Car Radio is designed 
the Motor Car. It 
requires Minimum space ; 


for 


it has a cone type speaker, 


/is completely housed and 


The 
single dial tuning control 
is placed on the instru- 
ment board without mu- 


' tilation of panel or inter- 


ference with instruments. 
No need to disturb up- 


iholstery. Bosch Motor 
Car Radio answers a very 
pertinent demand—it 


sells on demonstration 


because of its superior 


SO 








unit is compact 


volume control, 


The tuning control 

with illuminated dial, 
station selector and switch lock, 
installed without mutilation of panel. 





Installed without mutilation of panel .. . 
antenna in car body... 


. precision built 
and Radio Engineers . . 
trol—single radio upit. 


Bosch Radio ts licensed 
applications of R. C. A, 
phone 


under 
F 


AMERICAN BOSCH 
MAGNETO - CORP. 
SPRINGFIELD, 
New York, Chicago, 
San Francisco 


Branches: Detroit, 


It is 


no 
cone speaker well 
pitched above vibration and rumble of car 
by Bosch Automotive 
. single tuning con- 


patents and 
and Lekto- 


MASS. 


retail distribution of Buicks and 
Marquettes here, his retail business 
having been purchased from the 
Buick Motor Company far a large 
consideration. 


Dayton, O., June 16 (UTPS).—~ 
H. H. Barton has been appointed 
distributor of the three lines of 
Peerless straight eights here. A 
complete line of models will be dis+ 
played in the Barton sales room at 
3800 North Main St., while an ef 
ficient service department has al 
been equipped. 


Houston, Tex., June 16.—The Au- 
burn Houston Company, distributor 
and dealer of Auburn and Co 
automobiles for this territory, has 
opened at “Travis Street and Gray 
Avenue. W. E. Humphreyville, Jr., 
is president; C. C. Clark, vice-presi« 
dent and dealer contact manager, 
and George D. Humphreyville, sec 
retary-treasurer and general man- 
ager. 


New Haven, Conn., June 16—A 
decided improvement in new car 
sales during the first week of Ju 
is noted by Nathan Goldman of 
Goldman & Sons, Inc., 105 Goffe 
St., Steudebaker dealership. Th 
St., Studebaker dealership. “Th 
good impression and lower pri 
cars are showing up better thag 
the high,” Mr. Goldman observed, 
The dealership’s used car stock ig 


very low at present, he said. 
Spartanburg, S. C., June 16-« 
The Broadway Motor Company, 
new Ford dealership here, has been 
incorporated with a capital of 
$15,000. Officers: H. L. Shealy, 
president and treasurer; M. . 
Shealy, vice-president; C. E. Hen- 
drix, secretary. 





performance. Bosch Ra- 
dio is complete with re- 
ceiver, station selector, 
five tubes, special B bat- 
Battery box, cone 
speaker, antenna and all 
required shielded cables, 
to install, Price, 
Western and Ca- 
prices slightly, 
It will pay yo 
have the full story f 
Bosch Motor Car Radio 


mail the coupon, 


teries, 


ready 
$140. 
nadtan 
higher. 


ee 


COUPON 


American Bosch 


Mass 


Magneto Corp, 


Springfield, 


send me details of Bosch 


Cac Radto 


Please 
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$27.50 pet 98 A as Con es 6 | 33 215 4. wee 4715@ | Ow AM 
Tickets, reservat La Six 98-B ! —_ er ty oun . bag 4 : | 3 a, a rr = 664 ao — rw oe AC | John AC 
ze dnusiae ph inne team ane illys 8-8 2641 | 22 wn oO 3 Bay ‘ 5 . “ 66@ R um y — | St 
pron at eRe AG | Tourist ae author- Willys-K 0 3114 ' 110 O Vv Var L 4 31 x4% 269 = 28.8 986 3200 Alum 7 AC oe Hd — 
d for 7 ip lh votes antes car- Willy nt. 66-B 39: { 120 wn i|VsfsvV F 6 | x4 Ye 145.7 0 28.8 3200 *Alum AC sia tr ie 
DE ed. Vacation Days. | ae oe 2973 - igen le Var L 16 31ex3% (1783 | 512 | 234 Soe | ae i. = | ae 
ays. ys-Knt. 87 1121-11 Ww es ¥ 5 | 3! ; = 5.12 ; @3200 * | A | Str 
TROIT & CLEVELA 9 | M12%-15 | Own |v Var t \s\stae | ae. Bae 234 | 5003000 *Alum | 7 = 2S AM 
NAVIGA ND 2-115 ' Ow V | Var K 6 3%; 245.41 5. 25.3 654 lum | 7/N No | Til M 
TION COMPA w ABBREVIAT n|V | Yes = iniceee ioe Sa, | 31:25 | 80@3200 | CI o Til | Til to 
cl NY ens *On Studebak IONS Pe ‘ 1K 6 216x4 Yi 177.9 5.5 273 703200 CI 4 | No Ti! Til 
e 18 ‘ee PT Wheel — pounds when 135-in whee! “— Material—* 2texd% 1779 y 20.7 a2 3200 Alum : . Til x Til 
St. Detroit, Michigat lE rani of to all length cast iron: s Otay aluminum 7 _ 5.88 | 20.7 556 3000 *Alum | 7 Ski Til == Til 
an, | Engine Make--C base of chassis | Oil ron; 2 a smenineen aft with} A , @ 3000 | Al Ski aM | Tu Til 
coming. Con, Continents a Purifier—Pv mi steel. oy; Cl, | OM. Air Maze; U um 7 | Yes Ta | Ta . 
’ | Fan Belt Type—V ital; Lye, Ly- came: Handy: aren Purolator; on \F wanal Tillotson : Un, United; Han, F j - s Yes! Til Ti} 
| phermostat- tng V-type: F, flat | ner. ; Ski, i AO: AC Spark wel. Wall; | eee Seine taske , Handy;| Detr, D - inca Yes 
| tertro’ tech Pultow; Pines at: © cone, | Fuel lee «ste, Stewart-War- | Chal ite: Cel. Celeron Link Se; "Bes. “Three or four speed gea 7 
siren Var," Various, mak sacbgnt |" Bean, Cate | ) Sets, Meeny, Geom tem, area cer Si eet “aaa 
zontal; rapgement—L nakes. a Warner; Ti yascolato park Plug C | G, Various rious makes | Diamond | Uni ner Corp r either as shown 
vontal: , overhead:” need: H. hor Carburetor Ti, Tillotson. Ste, diewart- | Ignition, Gene + makes of Eh. chains; | tea Un P, Univer meee; WE 
culation. }Thermo dechen valve. re | eae Mar, ae Gehebler: | Aubo-Lite; poten and Pere | 4 M. Sole, Splees el Soateme Pua, 
‘ave. | John, Joh Di Detroit fon: omendin "ate a Aut | Pobri Rockford, My Cle. Cl ae pevenans 
- Clener—A0, AC | etFolt” “Lubricator! One Rag drive a ' B, | Rear anle Cc + om, Cleveland — 
, AC & , 4 ipe; . Borg & ° Cc —Col. C ; Fab, 
park Plug Company; Russel: Loi org & Beck: Br-L. Bro Ot Re oy Sal, Salis 
pany; |G ng. Lo Machine: wn- lc n. ent Com sbury; 
Hite tone Swish dor" "| Spain comene jung 
ner : ee 
Gear Company; Warbler Company; eeyg  n Gear 
——H, hydraulic; M w; War, 
’ mechanical; 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 
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7 “toe . | ) 
E | | 23.3 | r | m | — 
S } . 
Make and Model de ss | *§ = | Ey a < r g mS | wy | $8 
op =3 = = ba = - £ 1 - Sw | So ot 2 
Sc 82 | &s EB | $¢ z 3 =| $3 | ES Bs £5 £ 
+ Fe | &A an On Oo !| Oe - 4 | fa 7a) w DW Cor _& 
Auburn 6-85 | Link Del-R |*Del-R Long | War 3 UnP|Col %| 49 |H Ross S 56% | Own Bijur | 18x5.50 
Auburn 8-95 Link Del-R |*Del-R Long | War 3 UnP | Col % 4.7 H Ross S 56% | Own Bijur 18x6.00 
Auburn 125 | Link Del-R |*Del-R Long | Detr 3 UnP|Col % 445 H Ross S 56% | Own Bijur 18x6.50 
Blackhawk 6 | Link Del-R | Del-R Borg | Detr 4 UnP|Sal %| 4.75 | H em S 60 Own Bijur 31x6.00 
Blackhawk 8 | Link Del-R |*Del-R Borg | Detr 4 UnP | Sal % | +4.75 | H Gem S 60 Own Bijur 31x6.00 
Buick 40 | Tex Del-R | Del-R Own | Own 3 Own | Own % | 454 {| M Sag | S 55 Own Al-Z 29x5.50 
Buick 50 and 60 | Tex Del-R | Del-R Own | Own 3 Own | Own % 4.45 | M Sag S 58’ | Own Al-Z 19x6.50 
Cadillac 353 | Chain Del-R | Del-R Own | Own 3 Spic | Own % | 5.08 | Own-M Own | S 60 Own Alem 19x7.00 
Cadillac 452 | Chain Del-R | Del-R Own | Own 3 Spic | Own % 439 Own Own | S 60 Own Alem 19x7.00 
Chevrolet | Var Del-R |*Del-R Own | Own 3 Own | Own % | 3.82 ;M Own | S 54 Tryon Alem 19x4.75 
Chrysler 6 | Chain Del-R | Del-R Own Own 3 UnP | Own % | 4.7 H War | S 53% | Tryon . 19x5.00 
Chrysler 77 | Chain Del-R | Del-R Own | Own 4 UnP | Own 3.82 | H Ross | S 58% ! Rub B Al-Z 18x6.00 
Chrysler 70 | Chain Del-R | Del-R Own | Own 4 UnP | Own 3.82 | H War | S 57% | Rub B Al-Z 18x5.50 
Chrysler 66 | Chain Del-R | Del-R Own | Own 3 UnP | Own '% 4.70 '|H War S 54% Rub B Alem 18x5.50 
Chrysler Imperial Chain Del-R | Del-R Own Own 4 UnP! Own %| 3.77: H Ross S 58% | Rub B Al-Z 18x7.00 
Cord (Fr. Wh. Dr.) | Link Del-R |*Del-R Long | Det3 UnP&MM | Col F 441 H Gem | S 62 Own Bijur 18x7.00 
De Soto 6 | Chain Del-R |*Del-R Borg | Own 3 UnP ! Own ‘2 4.7 H War | & 534 | Tryon Al-Z 19x5.00 
De Soto 8 Chain Del-R | Del-R Borg _ Own 3 UnP | Own % 49 H War | 54% Rub B Al-Z 19x5.25 | 
Dedge Six | Chain Del-R |*Del-R Borg | Own 3 Spic | Own 4.72 |H Gem | S 54 Own Al-Z 19x5.50 | 
Dodge Senior Chain Del-R |*Del-R Borg | Own 4 MM | Own 445 H Gem | S 55% | Own Al-Z 19x6.00 
Dodge Six D D | Chain Del-R | Del-R Borg , Own 3 UnP | Own 2 | 49 H War | S 53% | Tryon Al-Z 19x5.00 
Dodge 8 Chain Del-R | Del-R’~ Borg Own 3 UnP!|Own%| 46 H War | S 54% | Rub B Al-Z 18x5.50 
Durant 6-14 Chain Aut-L |*Aut-L Borg | Own 3 Spic | Own % | 4.4 $s D Own | S 55 Tryon Alem 29x5.00 
Durant 6-17 Chain Aut-L |*Aut-L Borg Own 4 Spic | Own % 3.72 |8 D Own S 55 Tryon Alem 29x5.50 
Elear 6-75 | Link Del-R |*Del-R Long ; War-G 3 Spic | Sal % 4.88 | H Ross S 53% | Belf Alem 29x5.00 
Elear 140 and 130 Link Del-R |*Del-R Long | War-G4 Spic | Sal %| ... '|H Ross | S57 | Belf Alem 30x7.00 | 
Elear 8-95-96 Link Del-R |*Del-R Long War-G3_ Spic |! Sal %! 490; H Ross | S 56 | Belf Alem 29x5.50 | 
Essex | Chain Aut-L |*Aut-L Own Own 3 Spic ; Own ''s | 54 Bendix Gem | S 54% | Own Alem 19x5.00 | Oo ef U 7 o 
Ford A | Cel Own *Own Own | Own 3 Own | Own * 3.0 [| d M Gem | S Tr Own | Al-Z 19x4.75 e 
Franklin 145 | Ram Del-R |*Del-R Br-L |*Detr 4 Spic |Own % | 4.54; H Gem | El 42 | None Al-Z 19x6.50 
Franklin 147 | Ram Del-R |*Del-R Br-L | War-G 3. Spic :Own % 4.54 |H Gem | El 42 None | Al-Z | 19x6.50 
Gardner 136 | Link Del-R |*Del-R Borg | War-G4 Spic| Col % ; 445;H Ross | S 54 | O-N Alem | 29x5.50 The torque curve 
Gardner 140 | Link Del-R. |*Del-R Borg | War-G 3. Spic| Col % | 445 .H Ross | S 54 O-N Alem | 29x5.50 . ° , 
Gardner 150 | Link Del-R |*Del-R Borg | War-G3 Spic| Col % | 445|}H Ross | § 57 O-N Alem | 30x6.50 indicates a motor's 
Graham Std 6 | Link Del-R |*Del-R Long | War-G3 UnP|Cla %| 47 |H Ross | S 54 Tryon Al-Z 19x5.00 eRe 
Graham Spl. 6 |Link Del-R |*Del-R Long War-G 4 UnP/ Sal % | 391! H Ross | S54 Tryon al-z  18x5.50 | ability to overcome 
Graham Std. 8 | Link Del-R | Del-R Long | WC 3 UnP!Sal '% | 445 /H Ross | S 56 Rub B Al-Z 18x6.00 
Graham Spl. 8 | Link Del-R | Del-R Long | War-G 4 UnP/ Sal %/| 390; H Ross | S 56 Rub B Al-Z 18x6.00 resistance imposed 
Graham Cust. & Link Del-R | Del-R Long | War-G 4 UnP!Cla % | 3.64/H Ross | S58 (| Own Bijur | 19x6.50 
Graham Cust. 8 | Link Del-R | Del-R Long | War-G4 UnP | Cla % | 392|H Ross | S58 | Own | Bijur__| 19x6.50 by loads at vary 
Hudson Super 8 | Chain Aut-L |*Aut-L Own | Own 3 Spic | Own *% ! 46 | Bendix Gem | 8 54% | Own ! Alem 18x5.50 
Hupmobile Cen 6 —— — | — — |— — — i— — | — — : 
Hupmobile Cen 8 —— — | a — |— — | — |— — | — a mg speeds. 
Hupmobile C | Chain Aut-L |*Aut-L Long | Detr 3 UnP | Own’ | 436'85D Ross | S 54 | Own Alem | 31x6.00 
Hupmobile H and U_ | Chain Aut-L |*Aut-L Long | Detr 3 UnP | Own % 407; SD Ross | S57 | Own | Alem | 19x6.50 
Jordan St. Line 80 | Chain Aut-L |*Aut-L Long | War-G 3 Cle | Col %| 49 |H Gem | S 55% | O-N Alem | 28x5.50 
Jordan Grt. Ninety 8 | Chain Aut-L |*Aut-L Long | War-G3 Cle {Col % | 425|H Gem | S 55% | O-N _Alem | 30x6.00 | An institution as 
Kissel 6-73 | Link Del-R |*Del-R Borg | War-G 3 MM /|Col %| 489! H Ross | S57 | Rub B | Alem | 30x6.00 1 
Kissel 8-95 | Link Del-R |*Del-R Borg | War-G 4 MM/|Col %/| 392; H Ross | § 57 | Rub B ' Alem | 30x6.00 
Kissel 8-126 |Link  Del-R |*Del-R_ Borg | War-G 4 MM/{Tim % | 409 | H Ross | S60 | RubB Alem | 30x7.00 | well as a motor, may 
La Salle 346 | Chain Del-R | Del-R Own | Own 3 Spic | Own % | 454 | Own-M Own| S 58 Own Alem | 19x6.50 | develop a torque 
Lincoln | Chain Del-R | Del-R Own | Own 3 Spic | Tim F | 4.58 | Bendix Gem | § 60 Own | Alem | 20x7.00 | 
Marmon Eight-69 | Diam  ODel-R (*Del-R Rock | War-G3 Spic | Sal % { 49 | Bendix Ross| S 56% | Rub B Al-z | 29x550 Curve. Continental 
Marmon Eight-79 | Diam Del-R |*Del-R Rock | Detr 3 Spic | Sal % | 4.7 | Bendix Ress| S60 {| RubB Al-Z | 31x6.00 | Il h 
Marmon Big 8 | Diam Del-R |*Del-R Rock | War-G 4 Spic | Sal % | 4.45 | Bendix Ross | S 60 Rub B | Al-Z | .31x6.50 | natura h meet the 
Marmon- Roosevelt | Diam Del-R |*Del-R Rock | War-G 3 Spic | Sal %/| 49 Bendix Ross | S 54% | Tryon Al-Z | 29x5.50 ve 
Marquette 30 |Link __Del-R_| Del-R___Borg | Mun 3_ MM | Own '4 | _4.54 | M Sag | S 54% | Tryon | Al-Z | 28x525 | changing demands of 
Nash Single Six | Cel Aut-L |*Aut-L Borg | Own 3 Fab | Own %! 4.7 sD Ross | S 50% | Tryon Alem A; 29x5.00 { " 
Nash Twin Ig. 6 | Cel *Aut-L \*Aut-L Borg | Own 3 Own)| Own '% | 45 Bendix Gem/ S54 | Own Bijur | 29x%550 an industry noted for 
Nash Twin Ig. 8 Diam *Aut-L |*Aut-L Borg | Own 3 Own | Own % | 45 | Bendix Gem | S 56% . Own Bijur 31x6.50 
Oakland V-8 | Chain Del-R | Del-R Own | Own 3 MM | Own % | 442M Sag | S 54% | Tryon Al-Z 298x550 Its instant fluctua- 
Oldsmobile | Var Del-R | Del-R Borg | Mun 3 UnP | Own % 4.54 | Own Sag | S 54% | Tryon | Alem 28x5.25 
Packard 726-733 | Chain NE (|*Dyn Own | Own 4 MM | Own '2 | 4.38 | Bendix Own)! S 56 Own Cen 200x600 tons more econom- 
Packard 740-745 ; Chain NE |*Dyn Own Own 4 MM | Own % | 4.38 Bendix Own! S 62 Own Cen 19x7.00 , 
Peerless St. 8 Link  Aut-L | Aut-L Reck | War-G 3 Spic | Sal | 47 Bendix Ro&s| S56, RubB Alem 291550 ically and promptly 
Peerless Master 8 | Link Aut-L |*Aut-L Rock | War-G 4 Spic | Sal % 445 Bendix, Ross | S 60 Rub B Alem 31x6.00 h di d 
Peerless Custom 8 Link  Aut-L |*Aut-L Rock War-G4 Spic | Sal % | 445 Bendix Ross| $60 | Rub B Alem —31x6.50 i i 
Pierce-Arrow 132 Chain Del-R | Del-R Long | Own 4 Spic | Own ' 458 Bendix Gem | S 60 Faf Alem 19x6.50 than can an indivi ual 
Pierce-Arrow 139 Chain Del-R | Del-R Long | Own 4 Spic |Own % | 442° Bendix Gem | S ¢€4 Faf Alem 18x7.00 
Pierce-Arrow 26 | Chain Del-R | Del-R Long | Own 4 Spic | Own 2 | 442 | Bendix Gem | S 60 Faf Alem 18x7.00 manufacturer bur- 
Pierce-Arrow 125 | Chain Del-R | Del-R_ Long | Own 4 Spic | Own ‘2 4.08 Bendix Gem| S 60 Faf Alem 18x77. ¢ 
Plymouth | Cel Del-R |*Del-R Rock | Own 3 Own | Own x | 43 H War ! 8 53% | Tryon Al-Z | ‘mae dened with athousand 
Pontiac | Chain Del-R | Del-R Own | Own 3 MM | Own ‘2 442 | M Sag! S 54 Tryon | Al-Z 29x5.00 | ddi e 1 bl 
Reo 15 Link Del-R | Del-R Borg | War-G 3. Spic | Sal % 445 H Ross | S 56% Rub B Al-Z 18x5.50 a itiona pro ems 
Reo 20 /Chain Del-R | Del-R Russ | Own 3 Detr | Own % | 407 H Ross | S°55 Rub B Alem | ' 
Reo 25 | Chain Del-R | Del-R-~ Long | Own 3 Detr | Own % | 442 H Ross | § 55 Rub B ale —- beyond the motor. 
Ruxton (Fr. Wh. Dr.)| Link Aut-L | Aut-L Long | Own 3 Own |Own | 425 4H Gem | §S 55 Own Alem 31x6.00 | 
Studebaker Six | Whit Del-R |*Del-R_ Long | War-G 3 Spic | Own % | 4.78 | Bendix Ross | S 54 | Tryon Alem 19x5.25 CONTINENTAL MOTORS 
Studebaker Dict. 6 Whit Del-R | Del-R Long War-G 3 Spic | Own % | 4.78 | Bendix Ross | S 54 Own Alem 19x5.50 | CORPORATION 
Studebaker Dict. 8 | Var G Del-R | Del-R Long | War-G 3. Spic | Own % | 5.11 | Bendix Ross | S 54 Own Al-Z 19x5.50 
Studebaker Com. 8 | Var G Del-R | Del-R Long | War-G 3 Spic | Own % | 47 Bendix Ross | S 54 Faf Al-Z 19x5.50 Offices: Detroit, Michigan, U.S. A. 
Studebaker Pres. 8 | Var G Del-R | Del-R Long | Own 3 Spic | Own % | 4.31 | Bendix Ross; S$ 60 , Faf Al-Z *20x6.00 Factories: Detroit and Muskegoa 
Stutz M | Link Del-R | Del-R Borg | Detr 4 MM | Tim % 4.5 H Gem | S 62% § Own | Bijur 32x'7.00 The Largest Exclusive Motor 
Viking Eight t Whit Del-R | Del-R___ Borg | Mun 3 MM | Own % | 4.63 | Bendix Sag | S58 | Tryon Alem | 30x6.00 Manufacturer in the World 
Windsor 6-69 | Chain Aut-L |*Aut-L Borg | War-G 3 MM |Col % 49 | H Ross | S 54 O-N Alem 29x5.25 
Windsor 6-72 | Link Del-R |*Del-R' Borg | War-G3 MM|Col %| 49 |H Ross | S 54 O-N Alem | 29x5.50 | 
Windsor 6-77 | Link Del-R |*Del-R Borg | War-G 4 MM!Colf %!| 39 §H Ross | § 54 O-N For aa | 
Windsor 8-85 | Link Del-R /*Del-R Borg War-G 3 MM (Col '%! 463 :H Ross | S 54 Own | Alem 31x6.00 
Windsor 8-92 | Link Del-R |*Del-R Borg War-G 4 MM (Col *% 3.9 H Ross | §S 54 Own Alem 31x6.50 
Whippet 96 A Chain Aut-L |*Aut-L Borg | Own 3 MM | Own % 4.55 |*Bendix Own S 49% : Tryon | Alem 19x4.75 | 
Whippet 98 A Chain Aut-L |*Aut-L Rock | Own 3 MM | Own *%% | 4.55 |*Bendix Own | S 53 Tryon Alem 19x5.00 | 
Willys-Six 98 B Chain Aut-L |*Aut-L Borg | Own 3 MM | Own % | 4.09 | Bendix Own | S 49% | Tryon Alem 19x5.00 | 
Willys 8-80 | Chain Aut-L | Aut-L Borg | Own 3 MM | Own % | 44 | Bendix Ross| S Tryon Alem 19x5.50 | 
Willys-Knight 66 B Chain NE |*N E Rock | Own 3 MM | Own % | 446 Bendix Ross | S 57% | Own Bijur 19x6.00 
Willys-Knight 70 B | Link Aut-L |*Aut-L Rock | Own 3 MM | Own '% | 4.89 |*Bendix Own | S 53 Tryon Alem 19x5.50 | 
Willys-Knt. 87 Chain Aut-L *Aut-L — | Own 3 — | Own % 4.89 Bendix Gem | S 53 Tryon Alem 29x5.50 | 
{ — | . 
SD. steeldraulic; Bendix, Bendix Brake | = be a dollar day, when al] the cars, | Tire and Service C J as re- T t / 
Corporation cnentte rent; ome —_ Service Notes large and small, wire or wood|cently opened. Psi Prieta | On 7 ell a 
mege , Sorings » seml-eliptic, 4 sah s| wheels, will be washed for one Gol- | are one both retail and wholesale 
Goring Company: hub Bo rubber biocks| Hartford, Conn., June 16.—The | Jar. In the event of rain the car = B po Pant maintains com- t 
Chain; Faf. Fafnir; O-N, Henry Mfg. Co.,| Sneed-D-Wash Company of this! Owner is permitted to come in for a cluding Willard battery sales’ as O Ors 
Moline, Ill.; Belf, Belflex Corp. city, which makes a regular charge | Wash on the first succeeding fair| service. The new station has a a 
Chassis Lubricator—Alem, Alemite; Al-Z,| of $1.45 for a car wash, featured a| day except Saturday and get the | drive-in layout with four entrances 





Alemite Zerk; Alem A, Alemite auto-| dollar day on its first anniversary. | dollar wash. and is the most modern in the 
matie; Bijer, Bijus chassis lubricator; | According to the management this downtown area. Frank F. Faust and 
wn Seudebaker 138-in. chassis 19x6.50.| Worked out so well that the firm] Alliance, O., June 16—The new). A. Longshore are copartners in 


*Packard 733 cars equipped with 6.50x20.! has announced every Thursday will) super service station of the City! the venture. | 
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GETTING NEW BUSINESS 
FROM OLD CUSTOMERS 


By ROY 


"THE Stuckey Auto Supply Com- 
pany, Phoenix, Ariz., has add- 
ed another item to its regular 
stock and immediately started 
pushing it with good results. 

“We sell the parts that have to 
be oiled,” says Mr. Stuckey. “It’s 
natural enough to sell the oil. We 
have three men out over the terri- 
tory meeting the trade and the one 
item the customers all use all the 
time is lubricant. The supply deal- 
er’s oil is his best constant contact.” 

Following his well-tried method 
of sending out mailing cards, Mr. 
Stuckey announced his new line, 
Valvoline, 
list in the early spring. He followed 
it up by mailing posters advertising 
the product so that his prospects 
could see how the announcement 
would look when applied to their 
own trade. Three orders came in 
almost immediately by mail and 
since the men in the field began 
their campaign of introducing the 
line the volume of business has been 
surprisingly good. 

“A dealer in supplies never knows 
his following until he tries out some 
such staple line in a new field. It 


gives a man a feeling of appreci-, 


ation when he finds an old custo- 
mer falling right in line on some- 
thing you have never offered him 
before 

“Old customers like to see a man 
succeed They really back you if 
you've gone after their business 
eriously and taken care of them. 
{f a man’s got enough satisfied 
customers, he can expand his busi- 
ness right there without taking in 
anv new territory. It’s just a mat- 
ter of adding the right lines.” 

This jobber is always lined un to 
emphasize some one selling effort. 
He figures it out sort of subcon- 


through his direct mail ' 


GEORGE 

scionsly. for he always disclaims any 
credit for planning his campaigns, 
but it is notable that every year he 
is found hammering away on some 
definite selling project, and it’s al- 
ways one that can be _ logically 
pushed to a universal sales point; 
in other words, it’s always some- 
thing that they all really want 
whether they know it or not. 

Last year the Stuckey firm went 
out to sell hoists and cranes to the 
repair shops over the state of Ari- 
zona. It figured out several com- 
binations, adapted to the various 
types of shops, put all the emphasis 
on the permanency of the invest- 
ment, the quality of the goods and 
the returns that might be expected 
from such an installation. It kept 
this feature constantly before its 
customer until he was sold on the 
idea without much consideration of 
the price and it put the price up 
where it belonged and where it 
netted a good profit. It made good 
friends in this campaign and it 
made good money, too. 

“It wasn’t a campaign,” says Mr. 
Stuckey. “We just went out to 
sell them something they had to 
have and we stayed with it till they 
were sold. It took us all year and 
we're still at it. I don’t call that 
a campaign, it’s just business.” 

The story of the Stuckey business 
shows that this has been its method 
from the start. There was a year 


when it emphasized battery sales. 
Tires came in for one of its long 
drives. In these lines it has estab- 


lished a certain clientele and it fur- 
nishes a steady volume of business. 
Then, while taking care of this 
business, Mr. Stuckey at the age of 
32 begins to cultivate his old field 
for new business. 
Mr. Stuckey at the age of 32 begins 
to cultivate his old field for new 
business. 





Wholesale 


Brevities 





The 
or- 


Wash., June 16 
Bearing Company, 
ganized in 1919 with George F 
Morrissey as manager, has re- 
incorporated under a new name, 
which is more embracive of the 
lines handled; namely, Northwest 
Bearing and Parts Company. For 
4 number of years the business has 
been more than the handling of 
bearings, as full lines of replace- 
meat parts have been carried. 


Seattle, 
Northwest 


Detroit, June 16.—A quick luster 
cream for use on all lacquered, var- 


DALLAS REPAIRMEN 
PLAN CO-OPERATION 


Dallas, Tex., June 16.—The Auto- 
mobile Repairmen’s Association of 
Dallas county elected officers at a 
recent meeting to co-operate with 
the newly organized Automotive 
Supply and Service Federation. Un- 
der temporary chairman, B. C. Net- 
tles, a public relations committee 
was appointed as follows: C. A. Far- 
Ster, chairman; L. K. Autry, W. C. 
Martin, Julian Holtz, Ottie Beisel, 
F. J. Farrel and J. R. Hatch. 

Officers to head the automobile 
cepairmen’s division were elected as 
follows: A. O. Beisel, division presi- 
dent; John R. Bowen, recording 
secretary, and R. F. Mitchell, di- 
vision director on the board of the 
automotive federation. 

A resolution was adopted as fol- 
lows: Resolved, that all repair gar- 
azes be encouraged in the use of 
trade journals and cost records for 
reducing of guessing at costs and 
expenses, and that the choice of 
journals or cost systems be left en- 
tirely a matter of choice with each 
individual proprietor 


nished or enameled surfaces—both 
automobiles and furniture—and a 
touch-up enamel claimed not to 
chip, blister or peel, have just been 
placed on the market by the Mc- 
Aleer Manufacturing Company. 


Houston, Tex., June 16.—The Auto 
Parts Company has completed ar- 
rangements for establishing a “used 
cay factory” wherein used cars will 
be completely rebuilt and resold un- 
der a 90-day guarantee. The firm 
operates one of the largest whole- 


sale parts establishments in the 
South. H. G. J. Franks is owner. 
Dubuque, Ia. June 16.— The 


Midwest-Timmerman Company has 


been named wholesale distributor 
in Dubuque for Steelcote rubber 
enamel] and other Steelcote prod- 
ucts. 


Fort Worth, Tex., June 16.—C. B. 
Ward, who has operated a service 
station at 47 Jennings St. for the 
past three years, has opened a sec- 
ond station at West Seventh and 
Florence Streets. Ward is distrib- 
utor for Bendix and Lockheed 
brakes, and has specialized in brake 
service and wheel alignment. He 
has been in the automotive service 
business for approximately ten 
years. 

Bridgeport, Conn., June 
decided improvement in the trend 
of business during the past month 
is noted by W. J. Leary of Colline 
& Leary, Inc., 642 Fairfield Ave., 
automotive jobber. Present indica- 
tions point to completely normal 
turnover before fall, Mr. Leary says. 
The concern has Fairfield county as 
its territory and has three sales- 
men on the road. 





iPROTECT 


' FROM RUST, MUD and GRIT 


| FABRIC SPRING COVERS save the 
spcings where abuse is greatest 
made of one piece material uar 
anteed to fit any make of car 
Please your customers with this 

| spring protection Write us tor 


catalog and prices 
THE JEAVONS COMPANY 
FREMONT - - - - - OHIO 








SPRINGS 





Oldest Mfrs. of Spring Covers 





16.—A 


Le E. SIDLES C0., NEW 
| NAME FOR JOBBING 
CONCERN IN LINCOLN 


Lincoln, Neb., June 16.—One of 
the largest jobbers of automotive 
shop equipment, re- 

placement parts and radios in 

Nebraska and Iowa, formerly a 

part of the Nebraska Buick Auto- 

mobile Company, which was re- 
cently purchased by the Buick 

Motor Company, is going into 

business under a new name and 

with new headquarters. 

Formerly the supply division of 
the Nebraska Buick Company, it 
is now the H. E. Sidles Company, 
authorized to issue $1,000,000 of 
capital stock, of which $25,000 is 
the required amount for starting 
business. 

H. E. Sidles, who was_ formerly 
president of the Nebraska Buick 
Company, is president of the job- 
bing company bearing his name. 
Headquarters are being moved from 
the Nebraska Buick building at 13th 
and Q Streets to the former used - 
car quarters of tte Nebraska Buick 
Company, 13th and P Streets, which 
,are being remodeled. The Sidles 
company will retain its entire stock 
and trade of the former Buick 
wholesale division, still maintaining 
its branch stores at Des Moines 
and Atlantic in Iowa, and Omaha 
and Scottsbluff in Nebraska. 

The KFAB broadcasting station, 
of which Mr. Sidles was president 
and which maintained its head- 
quarters at the Nebraska Buick 
building, has also been incorporated 
as a separate enterprise, with new 
headquarters at the Cornhusker 
Hotel in Lincoln. Mr. Sidles re- 
mains president of the concern, 
which has an authorized capital 
stock of $250,000, of which $10,000 
is to be issued at once. 

A third associated company, the 
Union Holding Corporation, is to 


accessories 


hold the controlling interest in the | 


H. E. Sidles jobbing company, the 
KFAB Broadcasting Company, the 


Sidles Airways, Inc., and the Union | 
Its author- | 


Airport near Lincoln. 


| ized capitalization is $3,000,000. H. 


| E. Sidles is president and Charles | 


, Stuart is secretary of the holding 
| corporation. These two, with A. L. 
Beghtol, signed as incorporators of 
the broadcasting company, while 
the same three, together with Lee 
Huff and C. L. Carper. are sponsors 
of the H. E. Sidles Company. All 
are former officers of the Nebraska 
Buick Company. 


Cc. lL. T. TO FINANCE SALES 
OF CLEVELAND TRACTOR 
Cleveland, June _ 16.—Announce- 
ment is made of the signing of a 
contract by the Cleveland Tractor 
Company of Cleveland. O., manu- 
facturer of the _ internationally 
known “Cletrac” crawler type trac- 
tor, with Commercial Investment 
Trust, Inc., of New York, whereby 
Cc. I. T. will act as the official 
financing organization for this man- 
ufacturer’s dealers and distributors 
throughout the United States and 
Canada on wholesale and retail sales 

made on the installment plan. 


| 
| 


To take care of increasing de- 
|mand for die cushions and to pro- 
| vide ample manufacturing facilities 
|for its new products, the built-in 
' air cushion press bed, the die spot- 
| ting machine and mechanical rivet- 
jing machine, the Marquette Tool 
{and Manufacturing Company, Chi- 
| cago, has erected a new plant in the 
| ee industrial district of that 
city. 

| The new plant and material yard 
| aggregates 75,000 square fect. 


Marquette Tool 


The | 





Editor’s 
Column 


OBBERS throughout the coun- 
try are taking an active part in 
the movement to affiliate garage 
owners. The formation of the 
National Garage Owners’ Associa- 
tion, started about two months 
ago, has been given considerable 
impetus by jobbers who see in the 
well-regulated garage a big field 
for the lines carried by the whole- 
salers. 

The jobbers’ main purpose, of 
course, is to stabilize the industry 
standardize service rates and gen- 
erally to aid repairmen in the con- 
duct of their business. The well- | 
kept and tooled shop, jobbers say. 
means a bigger business for the 
garage man and therefore a bigger 
volume of sales for the jobber. 

Sponsored by the National Garage 
and Repairmen's Finance Associa- 














tion, the group has the financial 
backing to make the enterprise a 
success. 





HAT is the season for jobber 


Ww 


clinics? Automobile shows 
are held in the different cities 
either in the winter when new 


' 
models are announced or in the | 
spring when the small city deal- | 
ers know that people are in the | 
market for new cars. But the 
jobber has new lines coming out 
every week or so and that being | 
the reason they have no special | 
season, and every few days one | 
reads of a jobber somewhere or 
other staging a successful clinic. | 
Officials of jobber associations | 
making trips throughout the coun-| 
try are more or less responsible for | 
these clinics. Jobbers, knowing in 
advance the date that some official | 
is to visit their locality, bring the 
garage and service station operators | 
together, display their new lines, in- 
vite factory representatives to aid | 
in describing the articles and the) 
show is on. 
And reports indicate that the ma- 
jority of these clinics are successful, 
both from the jobber’s and the deal- | 
er’s viewpoint. 


BACKED by jobbers, the garage 

owner has gone into the time 
payment business and, according 
to reports from various sections, 
has found jt successful. 

One of the big problems that gar- 
age men have had to face is that 
major repair jobs and complete 
overhauls have been few and far 
between because the ordinary car 
owner hasn't the ready cash to have 
the work done. 

There have been many instances, 
garage men say, when it comes to 
the point of the car owner forking 
out a hundred or two for a big re- 
pair job, not necessarily an accident, 
he would rather trade in the car, 
no matter how much of a loss he 
takes, for in getting the new car 
and “something for the old one” 
he can pay as he goes. 

Now the garage man is offering 
just what the new car dealer offers, 
the cost of the job financed to meet 





| tested in the first four days. 


| erating. 


|tagged with 


GARAGES ORGANIZE 
INSTALLMENT PLAN 
PAYMENT SYSTEM 


Columbus, O., June 16.—Accerd- 
ing to an announcement by M. A, 
Gregg, secretary of the Franklin 
County Automotive Association, 
an arrangement has been made 
and all details perfected under 
which it is now feasible for the 
motorist to have all phases of re- 
pair work done by his favorite 
garageman and pay for it on the 
installment plan in monthly pay- 
ments. 

Under the old order of things the 
motorist sometimes felt the need of 
a complete job of repair work upon 
his car just at a time when he re- 

quired his ready cash for other 
things. Perhaps he needed a $50 
job. Not having the necessary cash 
and realizing that the garageman 
must be paid spot cash for his 
work, the motorist all too often neg- 
lected his car. 

The Franklin County Automotive 
Association is an organization of the 
better class of garage and repair 
shops, with a membership of sixty- 
three in Columbus. Each member 
displays a characteristic emblem 
which makes the shop easy to iden- 
tify. At each shop where the em- 
blem is displayed the motorist may 


|}now easily arrange monthly pay- 


ments for any work that his car may 
require. 

This plan places the shop in posi- 
tion to extend credit, the responsi- 
dilities of which are shouldered by 
the Ohio Finance Company and the 
New Finance and Loan Company. 


SAFETY TESTS GOING 
ON IN GRAND RAPIDS 


Grand Rapids, June 16 (UTPS)— 
In the city and county brake, light, 
steering and horn tests now under 
way here, nearly 6,000 cars were 
The 
county towns now co-operating 
number nineteen, with a city and 


county total of official testing gar- 
ages of 284. The safety tests are 
sarees by the Safety Council, 
the police and sheriff's force co-op- 
The 
of two weeks 


tests cover a period 
with all tested cars 
windshield _ stickers. 
tests after voluntary 
Garages make no 


Police enforce 
period is up. 
charge for tests. 


the ordinary car owner's pocket- 
book. 

So far there have been reported 
no complications to the plan. In 
some states, however, unless the 
car has been completely paid for, 
a garage lien is of no value. The 
best solution to such a_ problem 
would probably be to have the car 
finance companies finance the re- 
pair jobs and carry the entire job 


until the final payment has been 
made. 
But it is also probable that the 


garage owners’ associations in the 
various states have this matter al- 
ready figured out and know just 
how they can collect slow or bad 
accounts. 





% 





an additional 90,000 square feet of 
land adjoining. This extensive de- 
velopment was started in January, 


1930, and with its completion in 
May brings into operation one of 
the finest, best equipped and mod- 
ern industrial plants in the Chicago | 
territory. } 

The new building is a daylight | 
plant, of steel and concrete con-| 
struction, covering an area of 30,000 | 
square feet. The building itself re- | 
flects modernism in its architecture. | 


Erects New Plant 





smaller columns on each side, with 


large steel-paneled windows en- 
closed, comprise the front of the 
building. 


The shop is equipped with three 
powerful overhead cranes running 
the whole length of the building, 
of thirty, seven and a half and five 
tons capacity. The thirty-ton crane 
has a span of seventy feet and a 
lift of thirty feet and the two 
smaller cranes have a span of forty 
feet. The plant is served by a switch 


company also holds an option on! Four tall fluted columns with two’ track coming inside the building. 
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Bay State’s New Car Sales in April 12.5% Below 1929 . 


ae 33 aa i 
BIG INCREASE V | Whippet ( 7’: * 193 1618 °1.495 Bridge and extend the Oxford-High | Negus, receiver for the Mississippi 
0 ER Willys 413 ln the Bus Field Bridge route to Clinton. ie a bem gro Remy 
ne operator. wi e in charge o 


Willys-Knight 3: 35 297 — ; 
SAL Miscellaneous . 26 S41 wt Tre . , ; Olympia, Wash., June 16—The! the bus system, which will be in- 
Total ....... 40.092 46,660 *6 568 renton, N. J., June 16—Consoli- North Coast. Transportation Com- | augurated as soon as possible under 
: dation of the Trenton-Flemington , Pany, one of the largest motor bus a ten-year franchise. Delivery on 








*LOss. : pe 
and the Flemington-Clinton routes age ~ — oP omar eg Negi the — is not expected within six 
: ' ; oe as d an amendmen S arti- weeks 
F or d d Ch : | O. M. BUTLER IN TOLEDO of the Inter-County Motor Corpora- cles of incorporation Pata ie 

an evrolet 4 as Seale tgp gone wc tion was approved todav by the .. a) hate Cann Gee . an" ae . a 
: TO MEET MANUFACTURERS Board of Public Utility’ Commis. capital Stock from $660,000 to $2,- Gadsden, Ala., June 16.—The Ala- 
Have Gains In Four Toledo, O., June 16.—O. M. But- | sioners. Six buses will be operated pone o> "hakiine ~ “- en, | 0#ma Power Company has been 

; Ss j Ss “eceni . 

Month "Pp iod ler, special automotive trade com- Over the combined routes, the ar- months through the purchase of granted the privilege of tearing up 
S er missioner of the United States Bu- Hees te sey Boose S easter other bus companies. its electric car line on Walnut Street 

a ye ce emington Pe Ls ; aac 
reau of Foreign Commerce. visited | by passengers making a through Iowa City, Ia, June 16—At a “7° OS ee 
“privilege has also been given the 


EW YORK, June 16.—New car Toledo toconfer with manufacturers trip. The same company was grant- special electio 

. . . > j “4 j ; ; = = I t s sé ‘ 

registrations in Massachu- —_ rg Latin-America ed permission to consolidate the proved the as ae Fesolutian company to extend the bus service 
setts for April, while 12.5 per cent. oe omotive mar ets. He plans to | Somerville-High Bridge and _ the authorizing establishment of bus on this line to the south gate of 

a. — in 1929, oe ae tour of South | Clinton-Phillipsburg routes, discon- lines to supplant the electric trac- the steei mills by way of 11th Street, 
over ee the. in” aie : tinue service from Clinton to High tion system in the city. Henry Hickory Street and South Gadsden, 
months registrations totaled 40,- 
092, as against 46,660 in the same 
period last year, a loss of 6,568 
units or 14.1 per cent. 

Ford and Chevrolet sales, both in 
April and in the four months’ pe- 
riod, were good. Ford's gain in 
April was 1,936 units, with a total 
of 6,997 registrations. Chevrolet in 
April registered 2,908, a decrease of 
272 units. In the four months, Ford 
had a total registration of 15,136, 
as against 12.360 in the same period 
of 1929, an increase of 2,776. Chev- 
rolet’s total was 7,061, a gain of 
twenty-eight units. 

Auburn and Stutz. in addition to 
Ford, were the only makes to show 
gains in April, while Auburn, 
Pierce-Arrow and Stutz were the 
only makes, in addition to Ford and 
Chevrolet, making gains in the four 
months’ tabulation. 

The registration for April, com- 
pared with the same month last 
year, showing unit gain or loss, fol- 


































lows: 
Unit | 
Gain 
Or 
1936 1928 Loss 
Auburn ....... 104 10) 3 
Blackhawk .... 1 + * 3 
ech e444 sc 861 879 *18 
EE 84 130 *46 
Chevrolet ..... 2,903 3,180 *272 
Chrysler ...... 416 466 *50 
ee 11 cas - 
MPMOED. cccccce 163 253 *90 
| Ee 528 685 *167 
| 106 131 *25 
Essex ..-...... 932 1,745 *813 
ME wicesosee 6,997 5.061 1,936 
Franklin ...... 02 123 *21 
eee 12 14 *2 
Graham ...... 225 466 *241 
EY 5:99.68 6 322 462 *140 
Hupmobile .... 216 327 "533 
SS 5 13 * 8 
are 136 210 "74 
eee jj wee «= 49 “17 
M arm oO pn- 
Roosevelt < 98 202 *104 
Marquette .... 76 : 
sb . 482 1,02) *539 
Oakland ...... 156 158 ae. 
Oldsmobile .... 347 454 *107 
Packard ....... 260 424 "164 Note the even surface of the 
gy Al wi bo = . diaphragm, also its freedom 
Plymouth ... "985 3]] +26 from wrinkles in the flex- 
Pontiac ee . 599 1,063 "464 ing margin. (Edge is turned 
~. wae 180 * 60 up to show laminations.) 
st ak - : 4 Py 
Studebs er a a eee The plate has a specific 
Stut ey Mteas 8 6 ~— . shape designed to compen- 
Viking TS ae toleds 17 ‘ sate for the “bag effect” of 
Whippet ...... 70 672 “602 | the diaphragm and also to 
.. “ea . 178 . eye prevent wear. 
Willys-Knight . 125 318 193 | 
Miscellaneous . 5 166 ; f yee 
ME «13... 17,506 20,013 *2,507 See AD PLATE 
The registr ) The P ith the C D 
The registration for the first four e Fump with the Compensating iaph ragm 
months. compared with the same 
period last year, showing unit gain . : 
or loss. foliows: BSENCE of linkage to wear out and grow noisy This pump has many exclusive and desirable few 
Gait is a feature of the new Stewart- aes Me- tures which you should investigate. Size for size, it 
1930 1929 oy Loss c hanically Driven Fuel P ump — outstanding delivers more fuel per stroke, than any other pump 
es .- are as a8 oe heeause of its ability to maintain normal, uniform thus far offered. Put one of these pumpe to the test. 
Buick. ...... 1.880 2.068  °189 pressure with maximum delivery to the carburetor ’ - “Ye } 
Cadillac ise a ae "— at any underhood temperature, at all speeds, Notable Features of This I esse 
Chrysler .. 920 1.156 *236 5 1. Compensating Dia- 3. Constant Fuel Rise — 
> alld 2 The pump is operated by means of a simple, one- phragm — Reduces Prevents segregated 
De Soto...... 437 568 - piece cam lever. This is pivotly mounted in the body priming time. Vapor traps. 
= a 3 
ee rin oee — a = of the casting. Like all other moving parts of the 2. Vapor wos i 4. One-piece Cam Lever 
: ; 9 « 396 *2.095 yuUmp. i > ‘ motes uniformity o — One pivot only — 
Essex Bees a 2301 1388 2,095 I p. it is designed and made to combine depend- pressure discharge. ae Nokes. 
aes: on SH. able operation with unusual quietness and long life . s oni ; : 
Franklin ..... 224 284 *60 I - 5. Self draining pocket for follower spring. 
Gardner ere 24 35 “33 
yn . HH a oe Our Pump Engineers are at Your Command 
ile... 545 738 *193 3, T sie oe ee 
oeenti weds = b= .—~ STEWART-WARNER CORPORA’ ION, Diversey Parkway, Chicago, Iiinote 
La Salle ee 315 489 *174 
Lincol Pa 70 92 *22 
—o - R'sev't 211 293 *82 | 
Marquette .... 170 pe | 
Nash . lacie 2,126 *1,122 
Oakland ..... 388 427 *39 
Oldsmobile . 808 1,015 *207 
Packard ...... 628 1.021 *393 | : 
Peerless . . 1396 183 *47| 3 
Pierce - Arrow 222 128 94 
Plymouth ..... 514 667 *153 | i i 
Pontiac ..... . 1409 2,334 *925 | 


Reo ..... .. 335 453 *118 | 
Stud - Erskine 901 1,247 *346 
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Nitride Hardening of Steel 
For Diesel Engine Use 


a 
N for Diesel engine use was dis- 
cussed in_a paper prepared by A. C. 
R. Alden, research engineer of the 
Ex-Cell-O Aircraft and Tool Cor- 
poration, Detroit, Mich. The paper 
was presented at the third national 
Oil and Gas Power meeting of the 


American Society of Mechanical En- | 


gineers, State College, Pa. | 

Mr. Alden's paper in part is as fol- 
lows: 

HISTORY OF NITRIDING 

In June, 1913, Adolph Machlet of 
the American Gas Furnace Com- 
pany was granted a patent for case 
hardening ferrous materials’ by 
heating in ammonia at a tempera- 
ture above 900 degree Fahr. The 
early process results in an extremely 
ard non-corrosive case, though it 
S so thin and brittle with lack of 
tenacious bonding between the case 
and core, that the finished product 
is not suitable to many mechanical 
purposes. 

At the research facilities of the 
Krupp Company in Germany, under 
the direction of Dr. Adolph Fry, it 
was determined that aluminum and 
chromium, alloyed with steel in 
proper proportion, when treated in 
an atmosphere nitrogen at the 
higher temperature of 950 to 1,075 
degrees Fahr., gave to the case a 
greatly increased depth and suffi- 
cient increase in ductility to insure 
satisfactory bonding between case 
and core. In the United States 
much research work has been .done 
by Dr. V. O. Homerberg of the Mas- 
sachusetts Institute of Technology, 
consulting engineer for the Ameri- 
can licensees. 

DEFINITIONS 

Nitralloy is steel of special an- 
alyses for use in the nitriding proc- 
ess. Nitriding is the process by 
which special steels can be surface 
hardened at a low temperature by 
the action of ammonia. 

The principal disadvantage of 
case carburizing and hardening of 
low-carbon steels is the difficulties 





SPRING SHACKLES 


These superior 
Shackles are stand- 
ard equipment on 
81% of the cars built 
during the first four 
months of 1930 by 


member companies 


< 
of the N.A.C.C. Car 
names on request, 
Manufacturers: Write at 
once for full information 
and quotations. 
— 





Sole Licensee: 
WILLYS-MORROW CO., INC. 
ELMIRA, NEW YORK 





TRIDE hardening of alloy steel | 





attendent upon heating and quench- 
ing the steels after carburizing. The 


very considerable amount of distor- | 


tion obtained is an evidence of high 
internal stresses resulting in a low- 
ering of fatigue resistance and the 
checking or cracking of the hard- 
ened case, which checks are fre- 
quently invisible to the naked eye 
and would render carburized mate- 
rials particularly unsuitable for fuel- 
injection system details, even if the 
process were not ruled out by the 
low factor of safety incident to the 
smal] diameters and thin sections 
encountered. 

For the foregoing reasons voth 
consumers and producers have earn- 
estly sought materials and methods 
of hardening which would combine 
the properties of: (1) Extreme sur- 
face hardness, (2) resistance to 
wear, (3) resistance to scoring and 
abrasion (4) resistance to corrosion, 
(5) high physical properties, (6) 
minimum distortion in hardening, 
(7) hardness maintained up to nigh 
temperatures, (8) machinability, and 
(9) forgeability. 

Presented at the Third National Oil and 
Gas Power Meeting, State College, Pa., 
June 12 to 14. 1930, of the American So- 
ciety of Mechanical Engineers. All papers 
are subject to revision. 


ANALYSIS OF PROPERTIES 

The properly nitrided surface is 
the hardest known form in which 
steel may be placed. It will readily 
scratch glass. 

Resistance to wear would seem 
naturally to follow extreme hard- 
ness, but in addition nitrided sur- 
faces possess a certain resistance to 
abrasion and scoring under high 
rubbing pressures and in the ab- 
sence of lubrication. Only two of 
many possible examples will be 
cited: 

Valve trimmings consisting of 
plug and sealing rings for large 
gate valves operated under high 
steam pressures with high super- 
heat presented an extremely diffi- 
cult problem which has been solved 
by nitrided trimmings. 

Fuel-pump plungers and bushings 
which must work under extremely 
close clearances in the presence of 
fuel practically devoid of lubricat- 
ing qualities have also given much 
trouble due to scoring, but it seems 
papete completely to eliminate this 
¥ proper application of nitrided 
materials. 

The surface resulting from the ni- 
triding process is as stainless as any 
of the stainless steels, and its com- 
bined properties of stainlessness and 
resistance to wear have proved of 
value in practically eliminating 
packing-glad wear on water-pump 


ties rapidly decrease if too much of 
| the outer surface of the case is re- 
| moved by grinding. 
| cations of this material the nitrided 
parts can be produced with suffi- 
cient accuracy to require no grind- 
ing after nitriding. 

Fuel-injection details must be 
ground and lapped after nitriding. 
however, with proper precautions, 
no reports of objectionable reduc- 
tion of stainless properties have 
been received. 

The maximum tensile strength is 
in excess of 220,000 lbs.. however, as 
the temperature at which the ma- 
terial is nitrided is usually close to 
or slightly in excess of 1,000 degrees 
Fahr., the tensile strength in excess 
of 180,000 can not be depended upon. 

The physical properties of nitral- 
loy H is lower in carbon than ni- 
tralloy G; both steels are claimed 


In most appli- | 


ing. The distortion is so small that 
for most classes of service parts | 
may be finish ground to size before 
hardening. 

This property of small distortion 
in hardening is a decided bgon, es- 
pecially to makers of spiral bevel 
gears, for which there is no thor- 
oughly satisfactory method of cor- 
recting hardening distortion. It is 
claimed that the most accurate 
hardened gears ever made have been 
made of nitrideA material, and it 
is known that both accuracy and 
extreme surface hardness are fac- 
tors in gear longevity. Nitrided ma- 
terials, however, have not been rec- 
ommended for transmission shifting 
gears, as the extremely hard surface 
is too brittle to withstand the im- 
pact incident to improper shifting. 


The nitrided case suffers no 
change whatever in hardness at 
temperatures up to 932 degrees 


Fahrenheit and does not entirely 
lose its hardness even when heated 
to temperatures between 1,400 and 
1,500 degrees Fahrenheit. The scal- 


‘ing occurs at the last named tem- 


peratures if oxygen is present. 

Some applications to valve stems, 
valve guides and even valve heads 
have been made with good success, 
for in such service lubrication is 
likely not to be of the best with a 
tendency to abrasion under the high 
temperatures. Nitrided, balls have 
also been used in continuous core 
ovens and_ similar applications 
where high temperatures are en- 
countered. 


OPERATIONS PRECEDING 
NITRIDING 


The choice of steel for any given 
service is made in accordance with 
the characteristics of the service 
required. Assuming correct analy- 
sis of the steel, freedom from dis- 
tortion in hardening is altogether 
dependent upon the operations pre- 
ceding nitriding and the prelimi- 
nary operations can also affect the 
character of the case. 

The sequence of operations in the 
case of complicated machined sec- 
tions of articles to be forged is as 
follows: (1) Forge as S. A. E. steels, 
(2) heat treat as per tables for 
physical properties, (3) rough ma- 
chine, (4) normalize at drawing 
temperature four to five hours, (5) 
finish machine, grind, and lap and 
(6) nitride. 

As the material machines more 
readily before heat treatment for 
the physicals, it is sometimes desir- 
able to perform a first rough-ma- 
chining operation between (1) and 
(2) in the foregoing schedule. 

In the case of parts being pro- 
duced by machining from bar stock 
when also no rigid requirements as 
regards physicals must be met, it is 
possible to omit some of the fore- 
going operations. However, in all but 
the very smallest and simplest sec- 
tions, where great accuracy is not 
required, the normalizing between 
rough machining and finish ma- 


| chining is required. 


shafts, however the stainless proper- | 


| 


Heat treated bar stock may be ob- 
tained to specifications on mill or- 
ders. It is of the utmost importance 
that all quenched-and-drawn parts 
shall be normalized at the drawing 
temperature. The annealing tem- 
perature may be below, but never 
above the drawing temperature. In 
the case of parts having to be 
straightened after rough machining. 
an additional anneal at 1000 degrees 
Fahrenheit for four to five hours 


; Should always be employed to re- 
= straightening strains. 


to possess unusual resistance to fa- | 
tigue, which claim seems to be well | 


substantiated by test. One motor 
car manufacturer operating in the 
high-priced car field has a fatigue 
test for crankshafts which consists 
of locating a center bearing 0.040 


inch out of line with the end bear- | 


ings. Shafts are run to destruction 
at a fixed speed under this condi- 
tion. 

Breakage of standard shafts oc- 
eurs in about seventy-five hours. 
Nitrided shafts in about 1,500 hours. 
The reason given for the marked 
difference in results is that the long 
period during which the material is 
held at approximately 1,000 degrees 
Fahrenheit during the nitriding 
operation has a normalizing effect 


upon the core, thoroughly relieving | 


any internal stresses which would | 
tend to start fatigue failures in 
service 


Due to the sequence of machining 
and heat-treating operations later 
to be covered and to the fact that 
temperatures in the hardening proc- 
}ess do not approach the critical 
| temperature of the material, there 
lis very little distortion in harden- 


study or 


Large Plant Management 





pais paper on plant manage- 
ment was presented at the 
semi-yearly meeting of the Amer- 
ican Society of Mechanical En- 
gineers in Detroit this week by 
A. B. Reynders, works manager 
of the Westinghouse Electric and 
Manufacturing Company, Spring- 
field, Mass. The complete paper 
is being run serially in Automo- 
tive Daily News, the second in- 
stallment having appeared in the 
Saturday (June 14) issue. 











Time Study Department.—In all 
modern large plants, some form of 


incentive wage payment plan exists. 
Whether this be piece work, stand- 
ard time, or any one of the many 
combinations, it is based upon a 
time study of some sort. It is obvi- 
ous that this time study must be 
made by a disinterested party hav- 
ing the necessary shop experience 
to distinguish between false moves 
and necessary ones, to detect lost 
motion and improper handling, to 
decide whether the machine tools 
are suitable, the small tool equip- | 
ment ample and of the right sort, | 
etc. The men assigned to this task | 
form what is often called a time-| 
rate department. The 


{ heads. 


Due care should always be ex- 
ercised in the design and prepara- 


tion of parts for nitriding to see | 
all sharp edges are relieved | 


that 
and suitable fillets are used to 
avoid chipping of the hardened 
case at those edges. Tire removal 
of all decarburized surface and ail 
scale left from forging or rolling 
is also imperative, as erratic results 
will certainly be apparent other- 
wise. 
TIME REQUIRED FOR 
NITRIDING 

Both the depth of penetration 

and the hardness of the nitrided 


case are affected by the tempera- | 


ture and length of time the mater- 
ial is held at the riven temperature 
in the presence of ammonia. The 
longer the time and the higher the 
temperature the greater is the pene- 
tration, while higher temperatures 
do not result in. obtaining the 
maximum hardness of the case. 
When first introduced the process 
was scheduled to be accomplished 
in 60 to 90 hours exclusive of heat- 
ing and cooling time. However, im- 
proved materials and equipment are 
now reducing this time, though a 
minimum safe figure cannot be 
quoted, as.methods are changing 
rapidly. It is quite conclusively 
shown, however, that dual-cycle 
treatment consisting of 950 degrees 
Fahrenheit for 12 hours followed by 
an increase in temperature to 1125 
degrees Fahrenheit for 16 hours is 
productive of case hardness of 1000 
to 1125 brinell, the high temperature 
portion of the cycle being for the 
purpose of increasing the depth 


|more rapidly than could otherwise 


be accomplished. Combination cycles 
still further reducing this time are 
being talked of, but are not proven. 
COST OF NITRIDED PRODUCT 

Comparing the cost of nitralloy 
material with carburizing steels dis- 
closes the following figures: 
ME siecle sodas 0.14c per Ib. 
is: Sie Ws ES vce cso 0.07¢ per Ib. 
S. A. E. 3115 and 2315.0.10c per Ib. 

Sixty-hour run: Electrical energy 
consumed, 237 kilowatt hours; 
cost, $3.68. Ammonia consumed, 

1,080 cubic feet; cost, $8.21. 

These figures are for a _ small 
Homo furnace of 300 pounds, or 1's 
cubic feet capacity. Of course the 
cost of the ammonia and electrical 
energy per 100 pounds capacity de- 
creases rapidly as the furnace size 
increases, so that the cost of nitrid- 
ing in large quantities should com- 
pare quite favorably with carburiz- 
ing when in equal quantities. 

An element of the cost of a ni- 
trided product is the re-machining 


after heat treatments which re- 
quire a second set-up. To prevent 
the nitriding action on a part of 


any given surface, several methods 
may be used. European practice 
covers that portion not to be hard- 
ened with a heavy nickel plate. 
Tinning the portion not to be hard- 
ened or covering with ordinary sol- 


der is an_ effective preventive. 
though care must be used to see 
that all excess tinning material is 


removed or prevented from drop 
ping onto other parts of the work 
as the material becomes molten 
during nitriding. A newer and more 
easily applicable preventive not 
subject to the above difficulty is 
the painting of those portions not 
to be hardened with a coating of 
oxide of tin in glycerin. 


tendency is to set the time for per- 
forming each operation before the 
job is placed in work, especially 
when the operations are similar to 
previously performed ones. When 


| they are radically different, a time 


study with a stop watch is usually 


|made on the first production under 


day work. 

Piece work is rapidly being super- 
seded by other forms of irtcentive 
wage payments on account of its 
inflexibility. The official wage- 
payment system of the Westing- 
house Company is known as “stand- 
ard time.” Under this system, eyery 
operation is timed so that it can 
be performed in that time by the 
average worker. If more time is 
taken, the operator gets the guaran- 
teed day rate; if less, he obtains the 
allowed time at his hourly rate and 
a bonus. This system permits pay- 
ing the going hourly rates, thus al- 
lowing costs to fluctuate’ with 
general market conditions. 

As labor is one of the most im- 
portant items in the cost, its con- 
servation must be watched by the 
management. For this purpose, reg- 
ular reports are prepared by the 
accounting department and distrib- 
uted to 


(To Be Continued) 


interested departmental , 


_ ENGINEERING COUNCIL 
TO AID IN AIRPORT 
DEVELOPMENT 


Engineers throughout the United 
States, as represented in the thirty 
national and local organizations 
forming the American Engineering 


Council, have formally placed them- 
selves at the service of the nation’s 
commercial aviation for the solution 
of basic technical, operating and 
safety problems now affecting the 
industry. 

This action, taken through the 
administrative board of the council, 
in effect enlists 60,000 technical 
men in all phases of engineering as 
a consulting body for the promo- 
tion of commercial flying. 

Formulation of fundamental prin- 
ciples which will serve as a guide 
in the selection, design and opera- 
tion of airports and airways and a 
large program of research to de- 
velop safer and more efficient air- 
ports and operation methods are 
among the first tasks proposed by 
the council, the president of which 
is Carl E. Grunsky of San Fran- 
cisco. 

Results of the engineers’ studies 
will be disseminated through the 
Bureau of Aeronautics of the United 
States Department of Commerce as 
the logical clearing house for such 
information. 

On the ground that it is “the 
clear duty of the professional engi- 
neers of the United States to as- 
sist in the development of sound 
engineering and economic princi- 
ples” for American aeronautics, the 


/council has acted on a report of its 


committee on airports, of which 
Prof. Ralph J. Fogg, head of the 
a of civil engineering in 
Lehigh University, is chairman. 

“The study made by your com- 
mittee,”’ the committee report says, 
“clearly shows that practically all 
questions relating to the location, 
design, construction, servicing and 
operating of airports involve impor- 
tant and _ essential engineerin 
phases, and, unless these are car 
for by properly qualified engineers, 
there will inevitably obtain unsatis- 
factory results, unnecessary hazards 
to life and property and a large 
waste of money. 

“This being true, it is clearly the 
duty of the professional engineers 
of the United States to actively as- 
sist in th@ development of sound 
engineering and economic principles 
for airports, and to advise the pub- 
lic that it is to its interest to employ 
responsible and qualified engineer- 
ing services for the development 
and operation of its airports. 

“The committee having come to 
this decision as a result of its care- 
ful study, respectfully submits the 
following recommendations :— 

“1. That American Engineering 
Council, as an organization dedi- 
cated to the service of the com- 
munity, state and nation, and as 
representative of all phases of en- 
gineering, become actively interest- 
ed in the broad engineering and 
managerial aspects of commercial 
aviation, and particularly airports. 

“2. That American Engineering 
Council wholeheartedly co-operate 
with the bureau of aeronautics of 
the Department of Commerce in 
such joint efforts as it may under- 


-|take in formulating and disseminat- 


ing general principals relating to 
commercial aviation for the guid- 
ance of the public. 

“3. That American Engineering 
Council create at once a_ general 
committee on commercial aviation, 
with the addition of such sub-com- 
mittees aS may be necessary from 
time to time, to make a complete 
study of all aspects of the engineer- 
ing problems involyed. 

“4. That American Engineering 
Council adopt the policy, in its co- 
operation with the Bureau of Aero- 
nautics, of having the sub-commit- 
tees act on invitation as the 
council’s representative on joint 
committees. 

“5. That 
Council accept 


American Engineering 
the invitation re- 
ceived from the Bureau of Aero- 
nautics to join in a_ co-operative 
study of the coverage and drainage 
of airports. 

“6. That there be organized at 
once a sub-committee to participate 
in the joint study of airport cover- 
age and drainage.” 

Other members of the council's 
committee on airports are: 

Perry A. Fellows, city engineer, 
Detroit; W. W. Horner, chief en- 
gineer, St. Louis; Dr. Harrison E. 
Howe, editor, Industrial and En- 
gineering Chemistry, Washington; 
Alexander Klemin, head of the Gug- 
genheim School of Aeronautics, New 
York University: H. G. Shirley, 
commissioner of highways, Rich- 
mond, Va. 
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New Tariff Ca USES 


LOSS IN EXPORT 
BUSINESS FEARED 


However, Final Settle- 
ment May Have Fa- 
vorable Effect 





AUTOMOTIVE DAILY NEWS 
STOCK PRICE AVERAGES 
June 14 June 7 one 
60 Automotives 30.05 32.31—2.26 
20 Passenger cars 29.15 31.72—-2.57 
20 Accessories . 33.76 35.89—2.13 
30 Rubbers . 34.91 36.80-—1.89 
10 Trueks 19.56 21.86—2.30 
ACTIVE STOCKS 
Genera] Motors... 47 44%— 24a 
Ghrysier ae 33% 31 2% 
Packard 16 15 1 
Electric Auto-Lite 85%s 77 '2— 8% 
Mack 69'2 62 l'” 











By CONRAD ALEXANDER 

NEW. YORK, June 16.—Average 

prices for every group of 
automotive stocks listed on the 
various exchanges sagged into 
new low ground for the year in 
the past week and the average 
price of sixty representative stocks 
dropped to 30.05, which is substan- 
tially below the bottom average 
for 1929, which was 32.19, reached 

in the week ended November 16. 

The decline in average price of 
the sixty stocks was 2.26, coming on 
top of a decline of 2.22 points in 
the preceding week. This drop of 
448 points in two weeks was suf- 
ficient to wipe out the gains of 
recent weeks and more. In shghtly 
more than two months the aver- 
age price of the sixty stocks has 
dropped from the high of the year 
of 40.68, reached in the week ended 
April 5. 

The passenger car stocks closed 
the past week at 29.15, a new low 
for the year, and comparing with 
the low of 33.61 for 1929 and the 
higher of 40.79 for this year. The de- 
cline in this group last week was 


2.57 points and followed a falling | 
off of 2.45 points in the week before. | 


The twenty accessory and equip- 
ment stocks closed the week at 
33.76, a decline of 2.13 points and 
coming on top of a 2.54 point de- 
cline in the week before. This is 
a new low for the year and com- 
pares with the low of 33.38 in 
1929 and the higher of 45.51 for 
this year. 

The rubber stocks closed the week 
at 34.91. off 1.89 points on top of 
a loss of 1.87 last week. This is a 
new low for this year and compared 
with the 1929 low of 35.46 and the 
1930 high of 42.51. 

The ten truck and taxicab stocks 
lost 2.30 points in the week, reach- 
ing a new low for this year at 19.56 
this comparing with the 1929 low 
of 19 and the 1930 high of 27.15 

The severe drop in automotive 
shares in the week just past was 


attributed largely to the passage of , 


the Hawley-Smoot tariff bil), a 
measure which was strenuously op- 
posed by the automotive industry 
and which has already set forces 
to work in the export markets that 
wil] tend to reduce considerably the 
amount of foreign business done by 
American automobile manufacturers 

Although the tariff on automo- 
biles is actually reduced under this 
new tariff bill, it is raised on so 
many other articles that various 
foreign countries have 
started reprisals that 
chiefly at the American automo- 
bile. which has in recent years 
taken the place as the leading ex- 
port article of the United States 
An illustration of this is the new 
French automotive tariff. already 
put into effect in anticipation of 
the new American tariff, and greatly 
reducing America’s opportunities to 
sell] cars and trucks in the French 
rse kkumho - c enlu udenueracn 
market. 

England is threatening similar 
measures and several South Ameri- 
the most fertile 


can countries, 
American markets. also are consid- 
ering reprisal measures, which are | 


almost certain to be directed almost 
entirely at the automobile. 

In recent weeks the automotive 
stocks had begun to show strength 
of improved retail 


on the basis 
sales and better outlook, and ap- 
parently were ready to advance 


when the overhanging tariff bil] be- 
gan to appear certain of passage 
However, any uncertainty has been 
removed. and the very fact that the 
manufacturers now know just what 
they have to contend with may re- 
sult in some of the pressure being 
removed from the stocks 
companies. 

A long list of automotive stocks 


already | 
are directed | 


of these | 


made new lows for the year in the 
past week. General Motors and 

hrysler, however, continued to have 
the best success in withstanding 
the “bears.” Weakness continued 
in the rubber shares, and the trucks 
and taxicab stocks were the weak- 
est they had been in weeks, the de- 
cline of 2.30 points being the largest 
for the year. 


PALMER ASBESTOS PLANS 
$1,000,000 PLANT UNIT 

Chicago, June 16.—Lawrence B 
Palmer-Ball, president of Palmer 
Asbestos and Rubber Company and 
Palmer Equipment Company, both 


of Chicago, has announced plans for 
the construction of the first unit of 
a $1,000,000 plant in St. Mathews, 
near Louisville, Ky., for the produc- 
tion of asbestos and rubber goods 
and combinations of such products. 


* # 
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CONSUMPTION OF CRUDE 
RUBBER IN MAY SHOWS 
LOSS FROM LAST YEAR 


New York, June 16. 
tion of crude rubber of all classes 
by manufacturers in the United 
States in May is estimated at 39,902 
long tons, according to statistics 
compiled by the Rubber Manufac- 
turers Association... This compares 
with estimated consumption of 40,- 
207 long tons in April and 49,233 
long tons in May, 1929. 

Imports of crude rubber of all 
classes into the United States dur- 
ing the month of May totaled 
40, 145 long tons, according to esti- 
mates issued by the Rubber Man- 
ufacturers’ Association. This com- 
pares with imports of 49,927 long 
tons in April. and with 49,180 long 
tons in May, 1929. 


# 


Consump- 


a 





_ Consumption of reclaimed rubber 
ls estimated at 17,473 long tons for 
May, as compared with 17,321 long 
tons in April and 22,286 long tons 
in May, 1929. 

The association estimates total 
domestic stocks of crude rubber on 
hand ard in transit overland on 
May 31 at 146,179 long tons, com- 
pared with 148.272 long tons as 
of April 30, and 97,192 long tons as 
of May 31, 1929. Crude rubber 
afloat tor United States ports on 
May 31 is estimated at 68,168 long 
tons, as against 63,261 long tons on 
April 30 and. 65,793 (revised figure) 
long tons a year ago. 


APPOINTED IN SAN ANTONIO 


San Antonio, Tex., June 16.—The 
Federal Truck Company, 1727 
Broadway, has taken over . the 
dealership for G. M. C, trucks for 
this territory, according to H. E. 
Watson. owner. 


* s 
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JOINT SESSION HELD BY 
SCRAP METAL INSTITUTE 

Atlantic City, N. J.. June 16.— 
joint meeting of the New York, Ne 
Jersey, Philadelphia and ae 
chapters of the Institute of 
Iron and Steel, Inc., was ald FF Fr 
day at the Madison Hotel here. 
Hugh P. Baker, director of 
Trade Association Department “a 
the United States Chamber of 
merce, was the principal spea 
at the banquet, which closed thg 
business session. 

Benjamin Schwartz, director g 
eral of the institute, who has jus 
returned from a tour of the Pacifl 
Coast, in which he organized a or 
chapter of the institute also ad« 
dressed the conference. The joing 
meeting was the last formal meeta 
ing of the four chapters before ade 
journment for the summer. 


Be 








motor car buyers 





are De Soto prospects 


Fight out of every ten motor car buyers purchase cars listing under 


$ 1.000. 


In eight sales out of ten, De Soto dealers are equipped to 


get the business with three cars of dominating quality and value: 


De Soto 


STRAIGHT EIGHT 
— lowest-priced Eight 
in the world. 


“965 


and up. f. o. b. factory 


De Soto 6 


—holder of an all-time 
record for first-year sales. 


“310 


and up, f. o. b. 


factory 


Plymouth 


—one of the lowest - priced 


ears in the world. 


“oO 


and up, f. 0. b. factory 


De Soto dealers have the right merchandise and the right factory policies 


to make their dealership yield the utmost in’ volume and earning power. 


Learn the complete facts. 


tion. Detroit, 


Ds: ore 


Michigan. 


Write today to the De Soto Motor Corpora- 
All inquiries will be held in strictest confidence. 
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thy 1 Gasoline Expands; ‘WILLYS-OVERLAND CO. |RUXTON SHIPMENTS 
Opens New Laboratories —— | 





‘KLEIN COMMENDS = 
PLANS UNDER WAY TO 
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(Continued from Page 1) 


ths, of three companies to the 

CA ot holders of Ethyl fran- 
Ghises in the United States, Can- 
da and England, These are the 

eneral Petroleum Corporation of 

California, the Magnolia Petro- 
am Company and the Texas 

ompany. They complete a list 

of seventy-eight refineries of 
which one, the Anglo-American 
O11 Company, Ltd., is located in 
Engiand, and four—the British- 
American Oil Company, Ltd.; 
Home Oil Distributors, Ltd.; Im- 


ALABAMA MOTORISTS PAY 
TAX BILL OF $14,511,359 


Montgomery, Ala:, June 16.—A 
Special tax survey conducted by the 
Alabama Motorists’ Association dis- 
closes that the automobile owners’ 
tax bill in this state amounted to 
$14,511,359.54 in 1929, an average of 
more than $50 per car. 

Officials of the association in 
making public the survey said only 
$6,428,860.30—less than half—was 
expended or available for expendi- 


(Continued from Page 1) 
ly radio talk last night, discussing 
the country’s traffic problems, de- 
clared the commercial aspect of the 
automotive business deserves espe- 
cial commendation. 

In several cities, automobile deal- 
ers have established “salvage com- 
panies” to take over old “turned in” 
cars, Dr. Klein said, while one or- 
ganization in a Western city takes 
about sixty decrepit cars off the 


JUNK UNSAFE CARS Toledo, June 16.-Willys-Overiand | 


|Company will make a small net 
profit for the six months ending 
| June 30, 1930, according to an es- 
'timate by L. A. Miller, president, at 
|a meeting of foreign sales directors. 
|Mr. Miller stated that he is more 
|optimistic about the general outlook 
| for future business when retail buy- 
ing is again ‘resumed than at any 
'time since he joined the company 
several years ago. 

Approximately 9,000 employees 
are working about four days a week 
/in local plant on present curtailed 
schedules. 

Mr. Miller said: “The policy of 
retrenchment has been made gen- 
eral in all departments, affecting 


| the factory running at full capacity 
| for some time. 

“With new dealer franchise as- 
signments being added daily,” Mr. 
Roberts said, “conditions look most 
|favorable. It appears that dealers 
| have sensed the new wishes of mo- 
| torists for a different type of auto- 
|mobile, with finer refinements, and 
| have found in Ruxton that distinc- 
|tiveness so eagerly sought. The 
| dealers appreciate also the fact that 
| Ruxton is a tried and proven prod- 
}uct, having been tested for over 
| three years under all kinds of con- 


perial Oil, Ltd., and Regal Petro- hi “s th hl 
feum Company, Ltd.—have their ne on the state highway system ighways every day, “a thoroughly both materials and men, and execu- | ditions. It is true that we could 
é s in Canada. er supervision of the state admirable job and good business for tives have shared the curtailment have had the Ruxton in the hands 

|of the motorists much earlier, but 


eadq d 
Refiners’ reports sovering the en- 
ire annual gasoline output of the 
ited States are the basis for the 
imate that 75 per cent. of the 
asoline marketed in this country 
now being sold by holders of 
Ethyl franchises. 
This large sales volume, it was 
xplained, is closely related to a def- 
ite problem with which refiners 
are faced in meeting the increasing 
demand for anti-knock fuel. Tests 
Made under every variety of condi- 
tion and in every section of the 
country establish the fact that cer- 
tain crudes and certain refinery 
processes produce gasoline of good 
anti-knock qualities, while gasoline 
from other crudes have just the 
opposite characteristics. On the other 
hand, it is often difficult to produce 
gasoline of good anti-knock quality 
which at the same time is free from 
Qbjectionable characteristics. 
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R. G. MARTIN RETURNS TODAY 
FROM TRIP TO EUROPE 


New York, June 16.—Royce G.| 
Martin, president of the Moto} 
Meter Gauge and Equipment Cor- | 

ration of Long Island City, N. Y., 

returning aboard the S. S. Olym- 

c tomorrow from a trip through | 

‘rmany, England and “France, | 
where he established new manu- | 
facturing outlets for American and | 


ported py “and amee| . . - ° . Y 
ucts. | @ Three special issues of Automotive Daily News, June 24, 


In the six weeks that he spent | 
abroad Mr. Martin supervised the | 
éniargement of plant facilities at | 
Frankfurt, effected manufacturing | 
agreements in Paris with F. Res- | 

sau & Co., and distributing ar- 
rangements with the Benjamin | 
Electric, Ltd., in London. | 


CORD FRONT DRIVE WINS 
HIGHEST EUROPEAN AWARD 
Auburn, Ind, June 16.—A standard 
Cord front drive cabriolet model 
has been awarded the highest honor | 
accorded an automobile in Europe | 
4 winning of the Grand Prix plus | 
e Cup of Honor at Monte Carlo. | 
A second Cord front drive car was | 
iven a grand prize at the same ex- | 


=, be as 4 a A. | de- 

signe body ullt y e ayes | . . ° ° 

, Body Company of Grand. Rapids, | € These articles will show the newest and best equipment for 
- —— lubricating cars and trucks, for washing, polishing and paint- 





WANTED 
Factory Wholesale 
Truck Executive 


One of the oldest and 
best rated motor truck con- 
cerns in the industry has 


ployed in a similar capac- 
ity with established record, ]| 
but who wants greater op- ]) 
portunities to demonstrate 
his ability with aggressive 
firm. If you are such a 
man, our proposition may ]} 
be of interest to you. You 
¢an write us freely, giving 
complete information, as all 


pur own organization are 
Aware of this. advertise- 
ment. Write Box 261, care 
this publication. 








Highway Commission. 

The taxation of each car was 
$50.96 in 1929, more than one-fifth 
the average valuation of an auto- 
mobile in the state. The 1928 aver- 
age was $46.61 per car and the 1925 
figure $30. The 1929 figures, it was 
pointed out, represent an increase 
in the total tax burden on Alabama 
motorists of $2,421,635.54 in one 
year, or an increase of $8,661,359.54 
over 1925. 


W. A. BLEES ADDRESSES 
OAKLAND-PONTIAC DEALERS 
Milwaukee, Wis., June 16.—W. A. 

Blees, vice-president in charge of 

sales, Oakland Motor Car Company. 

in an address before seventy-five 

Oakland-Pontiac dealers here at the 

Hotel Schroeder, stated that the 

Middle West will be the first to ex- 

perience the return to normal busi- 

ness. 


everybody.” 

He explained that to the dealers 
compelled to take over such cars as 
small part-time payment for new 
cars, the salvage company pays 
about $13 per car, on an average. 

Several of the larger automobile 
manufacturers have highway-safety 
plans of their own, Dr. Klein as- 
serted, by which dealers are allowed 
a flat sum, depending, of course, 
upon the make, model and year of 


vehicle, for every “junk’’ car that 


they take in and wreck. 

“The number of ‘junk cars’ for 
which such payment is made rep- 
resents, ordinarily, a definite per- 
centage of the new cars sold by the 
dealer,” Dr. Klein said. ‘The lat- 
ter smash up these antiquated 
‘arks’ with the utmost thorough- 
ness, beginning with the motor. 


Some tires, glass and batteries may 
be retrieved, but the rest of the 
material goes for scrap metal.” 





voluntarily along with the men in 
the plant. 

“Company has improved its cash 
position in the first half of the cur- 
rent year, and has purchased $750,- 
000 worth of preferred stock, or about 
8,500 shares for retirement. It will 
also retire the usual $1,000,000 of its 
‘bonds next quarter, leaving $3,000,- 
000 outstanding.” 


|EDISON INDUSTRIES NAMES 
HILDEBRAND VICE-PRESIDENT 


West Orange, N. J.. June 16.—At 
|the executive board meeting of the 
Thomas A. Edison Industries, Wil- 
liam Hildebrand was elected vice- 
| president in charge of traffic. Mr. 
| Hildebrand has been connected with 
|transpartation matters for many 
lyears. In 1916 he entered the em- 
|ploy of Edison as assistant traffic 
|manager and in 1921 was appointed 
general traffic manager. 





| we were determined to have it just 
|}as perfect as it is humanly possible 
|before we put the cars on the 
market.” 
The Ruxton Corporation, a sub- 
| sidiary of the Moon Motor Car 
| Company, has been organized as a 
sales and distributing corporation 
to handle the output of both Moon 
and Kissel plants. 

This combination of sales efforts 
| will materially reduce costs and at 
ithe same time give dealers better 
and more comprehensive service, ac- 
|}cording to J. E. Roberts, president 
|of the new corporation. 
| The headquarters of the Ruxton 
be at the Moon 


| Corporation will 
| plant in St. Louis. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 























CHICAGO OFFICE 
Willard R. Cotton, Mer. 
333 No. Michigan Ave 
Chicagy, I. 




















the country 





Geo. M. Slocum, Mgr. 
Fisher Building 
Detroit, Mich. 


Graybar 


J. Edward Schipper, Mgr. 
New York City 


More Money From Maintenance 


25 and 26, will feature methods of obtaining increased 
profits from maintenance sales. 


@In addition to news of the day from all branches of the 
industry, there will be articles of interest to every service man- 
ager, every dealer, distributor, jobber and truck fleet owner in 


ing. The newest in shop equipment, parts and hand tools will 


be described and illustrated. 
methods of merchandising them will appear. 


Articles on new acc 


@ Manufacturers of shop equipment, parts, accessories, hand 
tools, lubricating equipment, lubricants, lacquer, etc., should 


Forms close two days preceding publication. 


Automotive Baily News 


correspondence will be]! 
age Aggie —— | H. A. TARANTOUS, Bus. Mgr. GRAYBAR BUILDING, NEW YORK CITY 
° 50, 5 in 
err DETROIT OFFICE EASTERN OFFICE BOSTON OFFICE PACIFIC COAST 


Metz B. Hayes, Mgr. 
Little Building 


Building 
Boston, Mass. 








essories and 


Blanchard, Nichols & Colemaa 
Am. Nat. Bank Building 
San Francisco, Cal. 





























}an opefing for a man to | 

take complete charge of ]| a ; . : 

and expand national dealer || benefit tremendously by an extra distribution of over 6,000 

Prganization. Line is com- | eo . ° 

plete and offers great pos- || copies, each one reaching a prospective quantity buyer. 

sibilities to wide awake ]| 3 

dealers. The man desired ]! a , * . P ; . . 
must be at present em- @ There will be no increase in rates for the bonus distribution. . 





